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Say That Use of 
Their Names Was 
Not Authorized 


Echo of Publicity of New Com- 
panies Formed in Northern 
New Jersey 


BANKER AND LABOR MAN 


Miller Not Connected With Guar- 
anty Fire; Brandle Denies 
Liberty Connection 





That men whose being 


used as directors, or being on the board 
or having some other affiliation with 
newly promoted insurances companies 
are awakening to a sense of responsibili- 
ty as to the importance and influence 
of their names when employed by sales- 
men of stock issues gotten out by these 
companies is evidenced by the receipt 
of two letters this week by THe EASTERN 
Unperwriter. In both cases informa- 
tion had reached newspapers that such 
names were used and there had been 
publication of the fact. 

For instance, the New York “Journal 
of Commerce” had printed that Theo- 
dore M. Brandle, president of the New 
Jersey State Building Trades and vice- 
president of the International Associa- 
tion of Bridge, Structural and Orna- 
mental Iron Workers, was associated in 
some way with the new Liberty Bond- 
ing & Insurance Co. of New Jersey; and 
the name of R. E. Miller, vice-president 
of the Bank of New York & Trust Co. 
had been found on a piece of literature 
apparently gotten out by the Guaranty 
Fire Insurance Co. of Newark. 

Mr. Miller’s Letter 

Mr. Miller writes THe Eastern UNbER- 
WRITER as follows: 

“It has been called to our attention 
that in your issue of November 13th an 
article regarding the directors of the 
Guaranty Fire Insurance Company, of 
Newark, New Jersey, points out that the 
writer is a Director of What company. 
We wish to advise that no official of the 
Bank of New York and Trust Company 
is connected with the Guaranty Fire In- 
surance Company of Newark as a Direc- 
tor or official in any way, and we think 
it necessary, therefore, to call it to your 
attention in order that a correction can 
be made and a notice given to your sub- 
scribers in the next issue of your paper.” 

Mr. Brandle’s Letter 

Mr. Brandle’s letter follows: 

“In your issue of November 27th, I 
was keenly surprised to find my name 
used in connection with the new Lib- 
erty Bonding and Insurance Company 
of New Jersey. May I say to you that 

have not at any time been associated 
with this so-called company, nor have 

any interest in the company what- 
soever, nor is it my intention to become 
interested either financially, morally or 
any other way, at this or any other time. 

“I must insist that you publish this 
denial in your next issue in as forceful 
a manner as you have at your com- 
mand. In the future, I believe it would 
be well for a publication such as yours, 
to verify information given to you be- 
fore using a person’s name.” 


Names are 























PHOENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 








A corporation which has stood the test 
of time! 143 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
75 Maiden Lane, New York 






































Confidence 


Every International Lifeman is a confident salesman. 
He knows that he is selling the best life insurance cover- 
age, and he is confident that he can fit the case with one 
of the many contracts with which the International Life 
has equipped him. 


Confidence means much in selling. It means the differ- 


tence between success and failure. 


Another “Why” of International Life Success 


Fastest Growing Company 
in the Mississippi Valley 


International Life Insurance Co. 


St. Louis, Missouri 
W. K. WHITFIELD, President DAVID W. HILL, Vice President 
W. F. GRANTGES, Vice President and General Manager Agents 











The P eak Load by ee 


To maintain his maximium Pea Load of production, and thus derive 
the utmost income from his work, the Fieldman needs every reasonable 
Home Office aid—quick decision on applications, quick issuance of 
policies, quick handling of beneficiary changes, quick making of loans, 
and, above all else, immediate payment of death claims. Add to these 
a comprehensive Sales Help Service, such as Home Office publications 
and literature. 

This Company is unexcelled in these various services. And it is con- 
stantly making improvements. 

We have places for men and women who are content with nothing 
less than the best in life insurance. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organised 1847 








P Bulfabe Agency 


To Make Meeting 
National Affair 


Johnston & Monser Will Draw 
Mutual Benefit People from 
All Over Country 


TO RUN FOR THREE DAYS 


Groups Hold Separate Meetings; 
Conduct Instruction Classes 
for New Agents 


Forty-one Mutual Benefit agencies 
throughout the United States, from New 
York to California and from Portland, 
Me. to Mississippi have already accepted 
invitations to attend the convention of 
the Johnston & Monser forces at Buf- 
falo in January. Other acceptances are 
coming in daily and indications are that 
this will be one of the largest agency 
conventions ever held. The individual 
agencies will send from two or three to 
upwards of 20 men each. 

A large number of home office execu- 
tives, including President Hardin, will 
attend and there will be representatives 
of the Life Insurance Sales Research 
Bureau of Hardford. 

Why Meeting Is Planned 

C. G. 
idea of turning his agency convention 
into a national affair. 


Monser is responsible for this 


He believes that 
the impetus which it will give his sales 
force during the year ahead will com- 
pensate him for the expense and trouble. 

In order to make the sessions practical 
and insure each individual attending be- 
ing able to take an active part, several 
of the meetings will be in small groups, 
not more than twelve men to a group. 
Each group will be in charge of a com- 
petent leader and each will discuss prob- 
lems as applied to the particular class 
of men present. 

Kor the general purposes of the con- 
vention, the attendance will be divided 
into four groups: general agents, super- 
intendents and supervisors of agencies, 
salesmen in the business less than one 
year and those who have been selling 
more than one year. 

From the moment the convention con- 
venes Thursday afternoon, January 14 
until it closes on Saturday night there 
will be a continuous round of intensive 
and practical activity, very little of the 
time being assigned to anything other 
than study and discussion. 


Will Hold Group 


The various small groups will meet in 
individual rooms of the hotel where the 
convention will be held and there will 
be a court reporter in every room..After 
the convention the proceedings will be 
compiled in detail for the use of gen- 
eral agencies of the Mutual Benefit 
throughout the country. 

General subjects of the group meet- 
ings and school of instruction for the 
younger salesmen will be: 

Prospecting, elimination of names, ap- 
































(Continued on page 8) 
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BROADCAST NO. 21 





ANNUITIES 











1. Agents and brokers are directed to the favorable 


Annuity Rates of the Aetna Life Insurance Company. 


2. We solicit an opportunity to quote Annuity Rates. 


HART & EUBANK, General Agents 
AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 


“IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 
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Hear Refugee Who 
Became Big Writer 


KILBRICK’S INSPIRING TALK 


Tells New York Underwriters to Inter- 
est Themselves in Civic Affairs; 
Stevenson Defends Psychology 


Isaac S. Kilbrick, a $2,000,000 writer 
with the New York Life, who came here 
eighteen years ago a refugee from Rus- 
sia, and Dr. John A. Stevenson, second 
vice-president of the Equitable Life As- 
surance Society, were the principal 
speakers at the Life Underwriters As- 
sociation of New York dinner on Tues- 
day night. It was a fine affair, enjoyed 
by everybody. 

Kilbrick made an eloquent plea that 
agents interest themselves in civic af- 
fairs so that they could live a full life. 
That was the only sure way of getting 
complete happiness and at the some 
time being a good citizen. 

In his native land he had been a 
teacher of Latin, but knew no Eng- 
lish. During 1903-1905, he got involved 
in Russian revolutionary activities, was 
thrown into prison by the Czar’s police, 
and upon his release after a year in a 
Moscow jail, escaped to America with 
his young wife but practically penniless. 

His first efforts to earn a living for 
himself and his wife in the new land 
consisted in selling newspapers in New 
York, which was productive of a very 
meagre income. Then he became a gar- 
ment worker, and a factory hand in a 
shoe manufacturing plant. A business 
acquaintance, who had taken a liking 
to the ambitious and hard-working immi- 
grant, loaned him $300 with which to 
start an insurance business in 1915, and 
Kibrick has had a wonderful success 
ever since. He has totaled nearly $10,- 
000,000 worth of business in nine years. 
Stevenson Tells of Florida “Blueprint” 

Dr. John A. Stevenson, second vice 
president of the Equitable, crowded 
brilliance, valuable information and good 
humor into a rapidly delivered speech 
which was over in time for the guests 
to leave at 9 o’clock. His talk was on 
the subject of the “Psychology of Life 
Insurance Selling.” 

Inasmuch as he had recently been in 
Florida, there was considerable interest 
to see if he would discuss the subject 
of the real estate boom there. He did— 
but in a humorous fashion. While he 
did not say so directly, he gave the im- 
pression that some of the men who 
think they are now millionaires may not 
be in that category always. One of his 
concluding remarks, particularily, was 
illuminating, as he said: 

“From my point of view there is no 
necessity for a good underwriter to 
leave this town and go to Florida for 
an opportunity.” 

The crux of Dr. Stevenson’s talk was 
that the agent should go for program 
insurance but should hitch up to an in- 
dividual need. A man might be able to 
start with only a $5,000 policy on a $50,- 
000 program—but the $5,000 policy should 
be the one he needs most. He can get 
the others later. P 

In telling how agents should meet 
definite needs and keep in step with in- 
surance thought, he told of an agent 
in Florida who uses a blueprint presen- 
tation, most of the real estate in Florida 
being sold on the blueprint plan basis, 
and familiar real estate part-payment 
expressions are used designating per- 
centage of premiums to be paid. For 
instance, it is customary in Florida to 
require an initial payment on real estate 
with interest to be paid for the balance. 
The Florida insurance agent shows that 
the interest on the principal insurance 
sum, in other words, the interest pay- 
ments are much smaller than in the case 
of real estate transactions. 

Says Psychology Is Not Bunk 

Recently, Philip Burnet said that psy- 
chology was “bunk.” Dr. Stevenson said 
it was not “bunk” because psychology 
was the setting down of fundamental, 


human interest principles and motiva- 
tions. Inasmuch as the prospect has a 
motive in buying insurance or he would 
not buy it, the more study given to the 
motive the better. 

In talking about people who think 
they have too much insurance, Dr. 
Stevenson said the agent should ask the 
man how much insurance he carries and 
then should cut off the last three figures. 
This shows the weekly income that would 
come from the insurance proceeds. It 
the man has $25,000 insurance, for in- 
stance, the agent can ask him if his 
family could live on $25 a week. 

The income insurance argument for 
club women who naturally think they 
can manage their own affairs was put 
in this fashion: “Haven't you noticed 
that when a woman gets money she has 
sisters or other close relatives who sud- 
denly become so ill that they require 
hospital operations, or brothers who 
want to be set up in business?” If the 
insurance proceeds come in by the in- 
come route the club woman can make 
excuses about not having enough ready 
cash, which would be available, however, 
if she received a lump sum. 

As respects the argument that people 
are slow about buying inheritance tax 
insurance because they feel that there 
will be legislation wiping out the inheri- 
tance taxes, Dr. Stevenson would ask 
the prospect if his estate would be on 
par in the event that he died while the 
inheritance taxes are still in force. His 
personal opinion is that the rescinding of 
the inheritance taxes, especially by the 
states, is some distance fesoall 


KNIGHT'S BROOKLYN OFFICE 


Union Central Manager Appoints Good- 
man- Wolfson, Inc., Branch Man- 
agers in Borough 
Charles B. Knight, general manager of 


the Union Central Life announces the 
appointment of Goodman-Wolfson, Inc., 
as branch managers of the agency’s new 


branch at 405 Stone Avenue, Brook- 
lyn. 

The members of the firm are William 
Goodman, who is representing a num- 
ber of large fire companies as branch 
manager in New York and the field work 
S. Samuel Wolfson, branch manager of 
the Union Central Agency at Bible 
House. 

The Brooklyn office will be in charge 
of Louis D. Krassner, Mr. Goodman’s 
associate in Brooklyn and the field work 
will be handled by S. F. Speyer, of Mr. 
Wolfson’s New York office. Mr. Wolf- 
son will supervise the agency. 


RESIGNS BALTIMORE POST 

Charles R. Gantz, general agent for 
the State Mutual Life for Maryland with 
headquarters at Baltimore, and for many 
years prominent in insurance circles 
there, has resigned to devote himself 
to specialized work, especially business 
insurance and trust agreements. He will 
continue as general agent until his suc- 
cessor is appointed. 


SELECT CONVENTION HOTEL 


National Association Will Meet Next 
Year at Hotel Traymore, 
Atlantic City 
The committee of the Philadelphia 
Underwriters Association in charge of 
arrangements for the annual convention 
of the National Association next year to 
be held at Atlantic City, has selected the 
Hotel Traymore as the place of the meet- 
ing. The dates are from 13 to 17 inclus- 

ive. 


RESTRICTS NON- MEDICAL 


Manhattan Life Limits Writing of This 
Business to Those Having Knowl- 
edge of Selection 
The Manhattan Life has issued new 
fules on the writing of non-medical 
business. Hereafter the company will 
accept this business only from full 
time agents who have been in the serv- 
ice of the company for at least one year 
and those who have completed the 
company’s correspondence course of in- 
struction in life insurance with a pass- 
ing grade. The aim is to restrict the 
writing of insurance without medical ex- 
amination to those agents who have the 
training to make a proper selection of 

risks. 
FATHER OF PAUL W. COOK DIES 
Dr. John Ernest Cook, father of Paul 
W. Cook, instructor of agents for the 
Mutual Benefit Life at Chicago, died at 
Richmond, Va., December 2, at the age 
of sixty-five, after a long illness. Dr. 
Cook was a native of Liberty, Mo., and 
engaged in ministerial and educational 
work in that state for more than thirty 
years. For the last three years he had 
served as secretary of the Baptist Coun- 
cil at Richmond. Besides the son in 
Chicago, he is survived by his widow 
and two daughters. 


HAS FIFTY-SIXTH ANNIVERSARY 

Thomas R. Loomis, head of the renew- 
als department of the Phoenix Mutual 
Life last week celebrated the fifty-sixth 
anniversary of his connection with the 
company. Vice-President Silas Corn- 
well was a fellow clerk of Mr. Loomis 
when the latter came to the company in 
December, 1869. 


HARRISBURG APPOINTMENT 

At the request of S. G. Landon, gen- 
eral agent for the Provident Mutual 
Life at Harrisburg, Pa., the company has 
appointed B. M. Ogelsby general agent 
in partnership with Mr. Landon, Dur- 
ing his connection with the Harrisburg 
agency Mr. Ogelsby has devoted a large 
part of his time in organization work. 

WASHINGTON AGENTS MEET 

Oliver Thurman, superintendent of 
agencies of the United Benefit Life, was 
the principal speaker yesterday evening 
of the District of Columbia Life Under- 
writers Association, held at the Franklin 
Square Hotel. The subject of Mr. Thur- 
man’s talk was “The Use of Basic 
Ideas.” 





$200,000 Life 
$100,000 Term 


Phone 
Cortlandt 2030 





New England Mutual Life 


Limits 


For sixteen years the brokers’ office 


BALDWIN 


5th Floor (Entire) 
5 Maiden Lane 
5 Seconds from Broadway 


By ONE of Our 


Regular Examiners 

















Pen Picture of J. A. Beha 
By Henry F. Tyrrell 


UNBENDS BUT KEEPS DIGNITY 


Superintendent Has a Good Baritone 
Voice, Appreciates a Joke and 
Doesn’t Play Cards 
The complex and interesting person- 
ality of James A. Beha, the towering 
superintendent of insurance in this state, 
has often puzzled students of the busi- 
ness as Mr. Beha is not an easy man to 

read, but grows on people. 

The following pen picture of him was 
drawn by Henry F. Tyrrell of Milwau- 
kee, one of the most popular figures at 
insurance conventions, a man “who 
knows them all.” It appears in the en- 
te rtaining volume which Mr. Tyrrell has 
written in describing a trip he made to 
the United States and Canadian North- 
west along with a number of prominent 
insurance people, including insurance 
commissioners. It was Mr. Tyrrell’s first 
meeting with the New York superinten- 
dent and here’s the way he was struck: 

“Among the men in the train there 
was Superintendent James A. Beha, of 
New York. Naturally he aroused a good 
deal of curiosity. His commanding posi- 
tion in the insurance world and his suc« 
cessorship to a great line of officid 
ancestors, made this condition particu 
larly acute. We wanted to see him ana 
see what manner of man he is. Under 
the tutelage of Harry Appleton, Super- 
intendent Beha began the trip with a 
proper and nicely adjusted show of dig- 
nity, which comported exactly with the 
great office he holds, and although he 
joined later and heartily in all our com- 
munity fun, his splendid baritone voice 
helping wonderfully in the singing, there 
never was a minute when he was not 
properly representative of his high office. 
Superintendent Beha impressed us all as 
being a man who, officially and socially, 
is the right sort-and a credit to American 
institutions. The only trouble we found 
with the new Superintendent is, he does 
not play cards. We tried to interest 
him in a ‘quiet little game’ and some 
of us went so far even as to try to induce 
him to make a slight aleatory gesture, 
but he scorned all suggestions of that 
sort for our entertainment and _ prob- 
ably profit! At that, Superintendent 
Beha won our great regard and respect! 
Even if he didn’t win any of our money!” 


STATISTICIANS TO MEET 


Statistical Training for Actuaries, Ac- 
countants and Others to be Dis- 
cussed at Annual Meeting 
At its annual meeting in New York at 
the Hotel Pennsylvania, December 28 
to 30, the American Statistical Associa- 
tion will devote some time to a discus- 
sion of training in statistics. One paper 
will be offered on Tuesday afternoon, 
December 29, on the statistical training 
of actuaries, accountants, and general 
statisticians in the insurance business. 
The paper will deal with the stipulated 
requirements of the actuarial societies in 
this subject, with further comment on 
the place of statistical education in the 
general scheme of instruction for in- 
surance accountants and _ statisticians. 
Other papers will deal with training for 
the statisticians engaged in business, 
ecqnomic, public health, medical and 
psychological research. The meetings 

will be open to the general public. 


TRIBUTE TO LATE L. C. WOODS 


A splendid tribute to the late Lawrence 
Crane Woods, brother of Edward A. 
Woods and associated with him in the 
Pittsburgh Agency of the Equitable Life 
Assurance Society all his business life, 
who died suddenly on November 10, has 
been issued by the agency. It recounts 
the remarkable record of his success in 
the business and the honors that have 
been conferred upon him. There is also 
a beautifully expressed tribute by Ed- 
ward A. Woods. 
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LIFE PRESIDENTS ASSOCIATION 


Haley Fiske Talks of 
Some Big Personalities 
ENTHUSIASTIC ABOUT HUGHES 


Tribute to John A. McCall; Tells of 
Friendly Relations of Metropolitan 
and New York Life 


Haley Fiske, president of the Metro 
liti Life, in the course of his inter 
estig talk before thre \ ocmton ot 
Lite Insurance’ President last week, 
thre an intimate light on some big 
personalities of the present and past 

along this line. He said in part 


The foresight and wisdom of Paul 
Morton, when president of the /quitable, 
been more than justified in his pro 
i form the Association of Life 
nsurance President Its work has been 
and is extraordinary.’ 
\bout Charl kk. Hughes he said 
“[ have mentioned the Armstrong In 
estipatiol Phere 3 no need to tell of 
its origin or the details of its work or 
of the fact anc ituations it revealed 
erhaps it is enough to say that it is re 
ulted in the best insurance legislation 
the world has known; that it) purified 
business of abuses and set it forward 
he cleanest, best organized and 
operated business in public relations that 
exists toda But one more thing ought 
to be ud; and that is, that, in the con 
duct of the investigation and the result 
ing legislation, the business owes a debt 
it can never repay to Charl evans 
Hughie Mr. McCall told me not long 
before hie died that Mr Hughie had 
been eminently fair; and there could be 
no better witme quoted. Industrial in 
urance especially is grateful for the 





oe 


judicial spirit Mr. Hughes showed when 
the influences around him tempted him 
to the endeavor to destroy it. | can 
never forget his painstaking study and 
his fair-mindedness. And surely ordinary 
insurance (that is, the insurance on an 
nual, semi-annual and quarterly pre 
miums) can now look back with grati 
tude on measures which at the time 
seemed harsh—the destruction of Ton 
tine or deferred dividend insurance, the 
curb on assessment insurance, the limi 
tation of expense and the temporary 
limitation of yearly business, gradually 
modified, and, now that the need has 
passed, practically put under the super 
vision of the Superintendent of Insur 
ance, the restrictions on investments, the 
ending of personal official interest in in 
vestments, the provisions in 1909 for 
liquidation in place of the early sean 
dalous CX rience in receiverships, the 
standardization of policy provisions, the 
differentiation of participating and non 
participating insurance, the standards of 
valuation.” 


The Metropolitan and the New York Life 


\nother very interesting paragraph of 
his talk told of the origin of the long 
friendship between the New York Life 
and the Metropolitan. In this connec 
tion he said: 

“It was in a very panic period de 
scribed that John FF. Dryden had the 
courage to make a start of what is now 
called industrial insurance, and in 1875 
founded what is now the great Pruden 
tial Insurance Company. It was when 
the Metropolitan was desperately en 
gaged im weathering the storm of that 
decade that Joseph FF. Knapp of the 
Metropolitan followed Mr. Dryden to 
england and studied the business at first 
hand in the London Prudential. But 


not Mr. Dryden or his coadjutor, Dr. 
Ward; not Mr. Knapp or his co-worker, 
Mr. Hegeman; or Mr. Rhodes of the 
John Hancock, dreamed of the future 
of the business. Industrial insurance is 
the outstanding achievement of the half 
century. It met with every sort of op 
position at the start, legislative and of 
ficial. More than one Commissioner of 
Insurance denounced it. Investigation 
after investigation pursued it. The press 
abused it. The old line companies and 
their agents ridiculed it. It has not only 
earned its place in the sun; it has bet 
ter than conquered its enemies—it has 
convinced them. Perhaps the one Insur 
ance Commissioner who constantly stood 
its friend was John A. McCall of New 
York, whose faith and friendship pre 
vented disaster to the Metropolitan. 
\fterward, while President of the New 
York Life, he was a director of the 
Metropolitan. The friendship of these 
two companies has been historic and 
never closer than now under Darwin P. 
Kingsley and Thomas A. Buckner and 
the younger McCall. It was John A. 
McCall, in his address before the Mil 
waukee Convention of Insurance Com 
missioners in 1898, who praised the record 
and foretold the future of industrial in 
surance, and first gave it the credit, now 
everywhere acknowledged, that it~ has 
been the great insurance educator, of 
immenes benefit to what is called old 
line Orlinary insurance. Need I say 
more than that this business, begun 
nearly fifty years ago, will end this year 
with probably seventy-four millions of 
policies in force for thirteen billions of 
insurance?” 


Some Big Figures 
In another section of his address Mr. 
liske made these obseryations : 


FISKE ON STOCK OWNERSHIP 
Says That It he “ Sevtens Question 
Whether Such Ownership in Life 
Campanies Should Be in Few Hands 


No part of the address before the 
association of Life Insurance Presidents 
at the Astor last week attracted more 
attention than what he said about future 
mutualization of stock companies. His 
exact words follow: 

The half-century has been marked by 
the conversion of many stock companies 
into mutual companies, the outstanding 
instances being the Equitable, the Pru 
dential and the Metropolitan. Millions of 
assets and billions of insurance have been 
thus transferred to the ownership of 
policyholders. The serious question con- 
fronts insurance company management, 
looking to the future, whether, with 
companies of large assets which con- 
fine themselves to life insurance, it is 
safe, regarding the interests of the pol- 
icvholders, to leave the companies in the 
control of stock, with all the possibile 
dangers that come from stock-ownership 
in few hands, in view of the possibility 
that by the death of the conscientious 
owners, stock control of the companies 
and their assets should pass into the 
hands of speculators and exploiters. 





“The ‘Big Three’! How well we re 
member the awe the expression inspired 
in the old days. And they were person- 
ified. It was not the Equitable, the Mu 
tual and the New York—it was Hyde, 
McCurdy and Beers and, later, MeCall. 
They were the companies. They domin- 
ated the business. They were the rep 
resentatives af life insurance to the 
public, the Legislatures, the Commission- 

(Continued on page 5) 
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Top Row: President Kendrick of Commissioners’ Convention; President Day of Equitable; President Sage of Union Central; President Dickinson of 
Security Mutual Life; President Crocker of John Hancock; President Howland of National Life of Vermont; President Cox of Sun Life; Presi- 
dent Nollen of Equitable of Iowa; Vice-President Davis of Pacific Mutual; Asst. Manager Taylor of Life President Association. 

Bottom Row: Manager Blackburn of American Life Convention; Sir John Willison, president of Municipal Bankers’ Corporation; President Gray 
of Union Pacific System; Governor McLean of North Carolina; President Law of Penn Mutual; President Huntington of Connecticut General; 
Arthur B. Wood, president of Actuarial Society. 
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Duffield’s Tribute 
To Late Job E. Hedges 


WITTY, HONEST, CLEAR VISION 


Considerate of Others, It was Fitting 
Life Should End in Life 


Insurance Service 

The Association of Life Insurance 
Presidents concluded its convention at 
the Astor last week by paying a tribute 
to the memory of the late Job E. Hed- 
ges who for some years was counsel of 
the asosciation. Part of the room was 
filled by members of the family of Mr. 
Hedges and by personal friends. An 
eloquent, powerful and most touching 
memorial address was delivered by the 
lifelong friend of Mr. Hedges, Edward 
D. Duffield, president of The Prudential, 
the friendship having been formed in 
their Princeton days. Mr. Duffield said 
in part: 

“T realize that to me Job Hedges was 
not the man who, coming to New York 
unknown and without backing, left an 
imprint upon this great metropolitan 
city. To me, he was not the man who, 
with the leadership of a great political 
party, rendered great service to this km- 
pire State. He was not in truth the 
counsel and advisor of this great in- 
stitution dedicated to the business of 
life insurance. To me he was a personal 
friend, and I think of him not as coun 
sel, not as statesman, but as that human 
being who impressed his personality up 
on the life of all with whom he 
into contact. 


came 


His Mental Honesty 

“T think the greatest characteristic 
that Job Hedges had was that of mental 
honesty. He never disguised. He never 
equivocated. It was a great thing to 
have the privilege of being associated 
with a*man who saw straight and never 
hesitated to express, with that clarity 
of vision, those things that he saw. 
There was no deviation from the path 
of integrity, no variation of the needle 
that always pointed to the pole of honor 
and honesty. And that gave him, to a 
remarkable degree, that element of 
human understanding. He understood 
all kinds and conditions of men. No one 
ever came to him without finding a 
point of contact. No one ever ap- 
proached him without finding in him an 
understanding, a recognition, an affec- 
tion which tied men to him with bonds 
stronger than steel or iron. 

“And then it brought to him that con- 
sideration for others. I think it was a 
fitting thing that his life should culmi- 
nate in service to this institution of life 
insurance, this institution founded upon 
the basis of unselfish, this institution 
every dollar of which represents the sac- 
rifice which some individual has made in 
order to benefit some one else, an insti- 
tution which has preached the gospel of 
unselfish service, in which there is no 
place for self, no place for those who 
seek personal advantage or advance- 
ment, but which furnishes the 








Distinctive Agency Service 


The Mutual Benefit through its educational 
methods affords every opportunity to its rep- 
resentatives to so fit themselves that they may 
be competent to give sound advice to their 


clients along Lite Insurance lines. 


THE MUTUAL BENEFIT LIFE 
INSURANCE COMPANY 


Organized 1845 


Newark, New Jersey 








widest * 


Big Personalities 
(Continued from page 4) 


ers. The days of personal domination 
are past. Woubtless there are giants 
now comparable with them, but they do 
not dominate. The business of the com- 
panies is too large, its ramifications too 


opportunity 
ice. 


for unselfish and real serv- 


Wit Had No Sting 


“And then he had that kindly wit and 
humor for which he will always be re- 
membered. Humor is a sharp sword, 
and there is a temptation to those who 
may unsheathe it, to utilize it in such a 
way as to leave a lasting sting. Pos- 
sessed to the highest degree with the 
ability, he never left a hurt. You may go 
throughout this land where he has 
spoken, and you can’t find an individual 
of whom he ever said an unkind thing; 
you can't find an individual whom he 
ever utilized for the purpose of gratify- 
ing his ability to make a witty remark. 
The kindliness of his nature shone forth 
in the philosophy of his life, and he left 
an inspiration to those who were fortu- 
nate to be associated with him, aye, wider 
than that, he lived to be an inspiration 
to his day and generation. 

“T have often heard it said, and no 
doubt you have, that his wit and humor 
was a handicap rather than a help, that 
had he not been noted for that he might 
have risen to great place in the public 
service. Well, it may be so. But if that 
had been done at the sacrifice of that 
ever-bubbling wit, humor and _ philos- 
ophy, the world would have sustained 
a distinct loss.” 











Satisfied Policyholders 


More than 67% of all insurance written 
by this company since 1867 is still in force 
today. What better evidence could there 
be that policyholders appreciate the “golden 
rule” service of Iowa’s Oldest Company? 

Men desiring to become agents for a good old 


line company will realize the advantage of a con- 
tract with this company of satisfied policyholders. 


EQUITABLE LIFE 


INSURANCE COMPANY 


Founded 1867 


OF IOWA 
Heme Office: Des Meines 





numerous, its complexities too great. Not 
that personality is altogether hidden 
When we think of the New York 
we still think of its president; but of 
a President Kingsley with wide vision, 
a statesmanslike mind, an orator, an 
author whose abilities have been at the 
service of the public, a defender of rail 
Way investment interests, a president of 
the New York State Chamber of Com 
merce, the highest office in the gift of the 
business community. With the Mutual we 
think of Mr. Peabody, an expert in law, 
finance, railroads and real estate, a 
guardian of assets. With the Equitable, 
we think of President Day as bringing 
to bear his acute legal mind on insur 
ance and finacial problems; and his great 
service to the company and the public 
of bringing about and carrying through 
the mutualization of his company. In 
those old days of the “Big Three,” the 
newcomers, the “Big Two,” had the re 
spect of the three, but the public eye 
Was not attracted. Only with their own 
people at first, Dryden and Ward, Knapp 
and Hegeman were the personifications 
of their companies. Public recognition 
waited, but it came. And now we see 
in Mr. Duffield a successor to Senator 
Dryden in insurance and, likely enough, 
in the United States Senate. We see in 
Frederick H. Ecker a financier upon 
whom Wall Street looks with admiration, 
a railroad expert whom the country looks 
to for counsel, an expert in real estate 
respected by the New York investors; 
the president of the Chamber of Com- 
merce, as Mr. Kingsley was before him; 


but in each case not only the talents 
but these activities. themselves are all 
brought to the service of the policy 
holders in the care of the assets and 


other interests of their respective com 
panies.” 


Life, 


nF 


Problems Involving 
Disability Feature 


RECENT GROWTH IS ENORMOUS 


Arthur Hunter Comments on Data 
Gathered by Special Actuarial 
Committee; His Conclusions 


A number of 
marked the closing 
sociation of Life Insurance 
last week at the Hotel Astor. 
interest attached to the discussion of 
the disability feature in life insurance 
policies by Arthur Hunter, chief actuart 
of the New York Life. Mr. Hunte* 
based his remarks on the information im 
the hands of the special committee 
actuaries that has been studying thie 
matter of disability experience. 

In concluding Mr. Hunter 

The statistics show clearly 
combined experience of all companies 
cannot be used by the individual com 
pany in determining its rate of pre- 
mium. The type of the disability benefit, 
the terms of the policy, the interpreta- 
tion of its terms, and the treatment of th 
disability claims are all factors in da 
termining the rates which should @ 
charged. In considering the adequacy 
of the rates, therefore, especially with 
relation to those of other companies, 
each actuary should consider the prae 
tice of his own company in addition w 
the mathematical basis of the disability 
premium. 

The diversity in the forms of disability 
benefits and the difference in the treat- 
ment of the policyholders make the ques- 
tion of the proper amount of reserve to 
be carried a very difficult Until 
more experience has accumulated 
it does not advisable, to make 
radical changes in the present practice 
with the exception of the reserve for 
recently disabled lives. In view of the 
fact that many companies experience a 
recovery rate of from 20% to 35% with- 
in the first year after disability, it seems 
obvious that reserves on disabled lives 
should not be based on the assump- 
tion that all such insured will be totally 
disabled for life. A modification of the 
reserve has been suggested for com- 
panies with a high recovery rate among 
disabled lives, such as a reserve equal 


important 


session of 


addresses 

the As- 
Presidents 
Particular 


said: 


that the 


one, 
been 
seem 


to the prospective payments for one year 
on all policyholders who have been dis- 
abled for less than one year. This would 
result in making the figures in the Gain 


and Loss Account more in accordance 
with the facts. 
At the end of this year it is prob 


able that there will be policies in force 
for more than twenty-five billions of 
dollars under which diasibility benefits 
are available. This shows the great favor 
in which the public holds the disability 
benefit in life insurance policies, in fact 
there been no development Mm a 
generation which has made a_ greater 
appeal to the public. It also indicate the 
problem which is presented to the of- 
(Continued on page 6) 
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American Central Life 


Insurance Company 
INDIANAPOLIS 
Ketablished 189% 


All agency contracts direct with the company 


Address : 


HERBERT M. WOOLLEN, President 
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Haley Fiske Predicts 
Unemployment Cover 


POSITION OF METROPOLITAN 


Will Write this Senieei If Permitted 
To Do So; Sees Movement 
For Pension 


Haley Fiske, president of the Metro- 
politan Life, in his address before the 
Association of Life Insurance Presidents 
last week, his subject being “Fifty Years 
of Life Insurance,” took a look into the 
future. He said in part: 

\t the close of the half-century, what 
a vista opens! Who can predict along 
how many avenues life insurance will 
march to the public good? Insurance 
against death, endowment or savings in- 
surance, mortgage redemption insurance, 
sickness and accident insurance, both in 
money compensation and keeping life 
policies in force, corporation insurance 
on employers, group insurance on em- 
ployees, old-age pensions. But is there 
any ill or contingency in life our business 
will not cover? Shall it be a security on 
partial payments for merchandise or 
bank or other loans? Shall it be re- 
wards for public and private service? 
Shall it be unemployment? Shall it be 
the wide extension of old-age pensions? 
The movement for pensions has begun; 
agitation in England has been going on 
for years. We have made a beginning. 
American sentiment will not leave this 
to government. Life insurance companies 
must prepare to do the business. Work 
ing people and clerical employees have 
no such pressing unsupplied need. The 
spectors before wage and salaried men 
and women are death, sickness and ac 
cident, unemployment and dependent old 
age. 

True Function of Life Insurance 

It is the true function of life insur 
ance to banish these specters. Life in- 
surance now cares for death and illness 
and accident. The time will come when 
Legislatures will permit the companies 
to write unemployment insurance. Com- 
panies do not have to wait to provide 
support in old age. Individuals can buy 
annuities. In the United States the com- 
panies have not pushed annuities as they 
should have done. It requires an edu 
cational campaign. The people are not 
informed of the immense advantage of 
making sure their protection against im 
providence in later life. But take cor- 
porations with numerous wage-earners 
and salaried men and women. Do they 
not owe duties beyond payment of com 
pensation? Is the compensation suf- 
ficient to provide for sickness and old 
age? Group insurance is proving the 
willingness of employers to engage in 
welfare work and furnish health and 
accident as well as life insurance. Can 
they not be persuaded to provide pen- 
sions? Some corporations have pension 
plans. Are they actuarially sound? Have 
there not been some unfortunate ex- 
periences? Life insurance companies are 
in the position to provide for annuities 
in groups that will be financially safe 
and that will enable corporations to re- 
ward persistence and faithful service by 
banishing care. The same things may be 
said as to employees of Federal, State 
and City governments. It is known that 
some pension systems in use for years 
are unsound and in a precarious condi- 
tion. Salaried employees are mostly 


“underpaid; even if not, any margin for 


future security is small. Let governments 
know that life insurance companies are 
anxious to serve them. Take the whole 
system out of political incompetence. 
Let the servants of government who are 
the -ervants of the public feel that the 
future of themselves and their families 
is free from anxiety. How better can 
we spread contentment among all classes 
of people and put an end to popular dis 
content: 

“Whatever this future work shall be, 
it will be done by companies with high 


ideals, with a deep f responsibility, 
with fraternal feeling towards each 
other; with agency made a profession; 
with aims for public welfare, for 


reaching the whole population, re- 


_—__————— 





gardless of race or condition of health, 
for a steady purpose to reduce morbidity 
and mortality, for reduction of rates and 
increase of dividends to policyholders. 

“The days of competition are not over. 
But instead of the old recrimination, 
personal attacks by press and cartoon, 
jealousy, mutual distrust, we shall have, 
even closer than today, a true corporate 
brothefhood, cooperation for the public 
good, such as is symbolized by this As- 
sociation which has done me the honor 
of inviting me to address it.” 


DISABILITY PROBLEMS 

(Continued from page 5) 
ficers of life insurance companies and 
to the Insurance Commissioners with 
regard to the adequacy of premium rates 
and of reserves. That part of the sub- 
ject cannot be approached without a 
technical knowledge and without an un- 
derstanding of the conditions in each 
company. The companies may be relied 
upon to test their rates and if proved in- 
sufficient, to apply the necessary remedy. 
The Insurance Commissioners may be 
relied upon to call for reserves on the 
one hand which will assure solvency, 
and on the other hand, not to require 
the companies to carry excessive re- 
serves which would hinder the develop- 
ment of this beneficent feature. The 
evolution of disability benefits from the 
simple waiver of premium of a few years 
ago to the adequate protection at the 
present time, has been so rapid that some 
time must elapse before a_ scientific 
analysis can be made of an experience 
over an extended period. In the mean- 
time the insurance companies are cer- 
tain to go no faster than the conditions 
warrant, 

The development of these benefits and 
their extent may be judged by the fol- 
lowing synopsis, which covers 46 of the 
principal companies in the United States, 
representing 78% of the total insurance 
in force in this country: 

Premiums received during year 


Year for disability benefits 
TONG: awhowkineenoetores $529,000 
|b errr memerms Fe Uh UU 
IDOE. cisih-a.sialees bie ein Bee OECD 


The total insurance in force with dis- 
ability benefits of all kinds was approx- 
imately twenty-one billions of dollars at 
3lst December, 1924. Ten years ago the 
proportion of policies with disability 
benefits to the total outstanding business 
was almost negligible, while at the end 
of 1924 it was 52% in these 46 companies. 

The benefits which the policyholders 
have received are not reflected alone 
by the premiums waived and the income 
payments made, but by the reserves 
which have been made for future pay- 
ments to policyholders now disabled and 
to those who will be disabled in the fu- 
ture. In the following table appears a 
synopsis of these various factors as at 
the end of 1924: 

Disability Benefits Paid to Policyholders, 
and Reserves Held for Future Pay- 
ments Under Disability Events 


1914 1924 

Premiums Waived...$31,000 — $1,763,000 

Income Paym’ts Made 27,000 6,173,000 
Reserve for Pending 

AGMMG? dh eioo coe 41,000 6,760,000 
Reserve for Future 
Payments to Lives 

now Disabled..... 136,000 37,619,000 
Reserve for Future 
Benefits to Policy- 
holders Who will 
Become Disabled 

44,099,000 


in: Pasture .....56.46 882,000 
GEORGE T. WIGHT AT OFFICE 


Attack of Ptomaine Poison Kevt Him 
Away From Meeting of Life Pres- 
idents Last Week 
George T. Wight did not attend the 
meeting of the Association of Life 
Presidents, of which he is a_ general 
manager, last week, and it developed 
that he was ill at the time with an at- 
tack of ptomaine poisoning which con- 
fined him to his bed in Montclair, N. 
J. He was better on Saturday morning 
and was able to return to his office on 

Monday of this week. 














IN FIVE YEARS— 


The Missouri State Life 
HAS 


—increased its life insurance in force 


526 1,000,000 


—increased the number of lives insured 


105,000 


—increased its assets 


$30,000,000 


—increased its Group insurance in force 


$58,000,000 


—increased its Accident and Health annual 
premium income 


$439,000 


—increased its field organization more than 
100 per cent. 


—increased its Home Office by the addition 
of five stories 





THE COMPANY OF OPPORTUNITIES 





MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 
HOME OFFICE, SAINT LOUIS 
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George W. Murray 
Of Home Life Dies 


LONG SERVICE AS. EXECUTIVE 


Second Vice Peesideat Had Been Con- 
nected with Company for More 
Than 32 Years 


Second Vice President George W. 
Murray, of the Home Life of New York, 
who had been with the company for 
more than thirty-two years, died on 
December 4. 

Mr. Murray, who was born at Crewe, 
England, on February 3, 1863, came to 
the Home Life as superintendent of 
agents on January 20, 1893, after serv- 
ing as a general agent for the New York 
Life in Philadelphia. He was made 
third vice president in July, 1919, and 
promoted to second vice president in 
January, 1923, serving all the time as 
superintendent of agents. Practically 
every general agent of the Home Life, 
with few exceptions, had been appointed 
by Mr. Murray during his more than 
thirty-two years’ connection with the 
company. Mr. Murray is survived by 
his widow and three daughters. 








AGAINST ALL TAX EXEMPTION 





Senator Reed Tells Presidents of Need- 
ed Reforms; Would Eliminate All 
Kinds of Exemption 
In discussing the problems of tax re- 
forms, a very timely subject because of 
the pending tax measures before Con- 
gress, Senator David A. Reed told the 
Association of Life Insurance Presidents 
here last week that he would eliminate 
all tax exemption. On this subject he 

said: 

“T think all tax exemptions are wrong. 
I don’t see any reason why my neigh- 
bors should pay for my religion by ex- 
empting my church from the common 
taxation that all of us ought to bear. 
I don’t see any reason, in sound govern- 
mental policy, why a church should be 
exempt and a home not exempt, because 
while I yield to no one in my respect 
for the Christian religion, I think it is 


just as important to the Government 
that we have many homes as that we 
have many churches. And | don’t see 


on the other hand, why a city bord is- 
sued to build a water works should be 
exempt from all taxation and a water 
company bond should be fully taxed, 
and I defy anybody to explain the jus- 
tice of a descrimination like that. 

“It brings us all back to the con- 
clusion that every tax exemption, how- 
ever praiseworthy in its origin, is funda- 
mentally wrong, and that the moment 
you begin to make exceptions you are 
laying the seeds for future trouble. Now 
there is another principle that I think 
is pretty often ignored, and that is the 
self-evident truth that only live men pay 
taxes. The statesmen who formulated 
the Federal Estate Tax didn’t think so. 
They thought dead men paid taxes, and 
so they scaled their estate tax accord- 








mark. 


DES MOINES, IOWA 





Three New Records of Progress 


A TWENTY-TWO MILLION DOLLAR PRODUC- 
TION of new life insurance during June, 1925, in 
honor of President George Kuhns. 

A NINETY MILLION DOLLAR PRODUCTION of 
new life insurance during the first half of 1925. 


During June, 1925, the total of life insurance in force 
passed the EIGHT HUNDRED MILLION DOLLAR 


BANKERS LIFE COMPANY 


GEORGE KUHNS, President 








ing to the amount tha tthe dead man had, 
and not according to the amount that 
the live beneficiary received. As a re- 
sult of that superb piece of government 
functioning, we have it today in Amer- 
ica that an heir who inherits the whole 
of a $100,000 estate pays to the Federal 
Government in estate taxes $500, while 
his brother who inherits exactly the 
same amount from a_ $5,000,000 estate, 
pays to the Federal Government $19,000 
in taxes. 

“Obviously, that needs correction, and 
obviously the way to correct it is to sub- 
stitute for the present estate tax what 
we call an inheritance tax. I never could 
see the reason for the terminology, but 
by inheritance tax seems to be meant 
a tax graded according to the amount 
received and not according to the 
amount which the unfortunate decedent 
was unable to take with him. A sane 
system of taxation, too, must consider 
not only ease of collection but the effect 
of the tax upon the industry and the 
life of a nation, and that comes back, of 
course, to such matters as earned in- 
come and to such matters as drying up 
the source of taxation. If your tax is 
going to have a deadening effect on the 
industry and the thrift of the nation, 
obviously, no matter what its yield is, it 
is a tax that ought to be avoided, ex- 
cept in case of direst distress.” 

BIG NOVEMBER GAINS 
Connecticut General Increase Over No- 
vember Last Year 85%; All Depart- 
ments Advance 

The Connecticut General’s issued Life 
and Group business during November 
ran over 85% ahead of the correspond- 
ing period last year. 

Group and Employees insurance show- 
ed a gain of more than 100% over No- 
vember, 1924. 

More employers applied for Salary 
Savings insurance than in any previous 
month, and applications for about $1,- 
800,000 insurance on this plan were re- 
ceived. 

Accident business showed a gain over 
last year’s corresponding period and ran 
considerably over last month’s issue. 


TO STUDY MORTALITY TABLE 





Further Survey of American Men’s and 
Experience Tables Favored by 
Insurance Commissioners 

When the question of endorsing the 
American Men’s Table of Mortality as 
a possible legal reserve basis came be- 
fore the annual convention of insurance 
commissioners in Chicago, it was de- 
cided that the matter be made the sub- 
ject of further survey and discussion for 
at least another year by the committee 
which has had the question under con- 
sideration. 

This committee includes William M. 
Corcoran, of the Connecticut Depart- 
ment of Insurance, chairman; J. F. 
Williams, of the Illinois Department ot 
Insurance; Grady H. Sipp, actuary for 
the New York Insurance Department; 
and James Craig, actuary of the Metro- 
politan Life Insurance Company. 

Mr. Corcoran, in offering the report 
of the past investigation of the commit- 
tee, stated that there was a division of 
opinion as to the relative value of the 
two tables, a difference of opinion exist- 
ing also in insurance circles. The con- 
vention decided under the circumstances 
to have the committee continue its sur- 
vey of the entire matter before any 
definite action is taken with a view to 
new legislation. 





TO INSURE CHILDREN 
The Connecticut General has an- 
nounced that it wil consider applications 
up to $10,000 on the lives of children 
from ten to fourteen years of age in- 
clusive. The endowment form of policy 
is preferred at these ages, and the com- 
pany will not consider term insurance or 

disability coverage of any kind. 


MCNAMARA IN PHILADELPHIA 

J. C. McNamara, general agent in New 
York for the Guardian Life, will address 
the December meeting of the Philadel- 
phia Association of Life Underwriters at 
the Bellevue-Stratford December 10 at 
6 o'clock. His subject will be “The 
Miracle of Life Insurance.” 


A 200% Gain Made 
By Reichert Agency 


IN TRAVELERS FOURTH PLACE 





Agency Luncheon at Hotel Astor Cele- 
brates Phenomenal Increase Made 
During Year 





At a luncheon at the Hotel Astor on 
Wednesday of the Louis’ Reichert 
Agency of the Travellers, it was revealed 
that the agency will close the year with 
an increase of 200% over the business 
written in 1924 which will probably put 
the agency in fourth place among the 
Travelers’ agencies of the country. 
Considering that the Reichert Agency 
is only two and a half years old it is 
probably the most phenomenal rise of a 
general agency. 

Max J. Hancel, agency supervisor, 
made a brief talk in which he outlined 
plans for production for the balance of 
the year. Eleven men of the agency 
have during the year attained the Trav- 
elers’ highest leaders club—‘The Quar- 
ter Million Club.” A number of men 
in the agency write a million or more 
each. One member of the agency, 
Henry F. Wettingfeld, wrote $1,200,000 
in November alone. Mr. Wettingfeld has 
been selling life insurance only three 
years, but he has been in the general in- 
surance business for nineteen years. 
Another member of the agency, Murray 
Sennett, first entered the business last 
March and is already in the million dol- 
lar class. Mr. Bennett was for some 
years a popular Broadway entertainer 
and knows many people prominent in 
the theatrical and entertainment field. 
He told stories at the luncheon and made 
a big “hit.” The Reichert agency is 
carrying out a 48-hour policy delivery 
service plan. 


J. Elliott Hall Speaks to 
Mutual Benefit Veterans Today 


J. Elliott Hall, general agent for the 
Penn Mutual in New York, speaks this 
this afternoon before the Mutual Benefit 
Veteran’s Club, a home office organiza- 
tion, ecomposed of employes who have 
been with the company twenty years 
or more. Since Mr. Hall was at one time 
with the Mutual Benefit he will have no 
difficulty in making himself at home. 

The Veteran’s Club is now in its 
fourth year and has a membership of 
80. J. F. Bartholomew is the president 
this year and in charge of today’s pro- 
gram. 





NAMED AGENCY HEAD IN WEST 


President Arthur E. Childs of the Co- 
lumbian National Life announces the ap- 
pointment of John M. Murphy as 
superintendent of agencies, to take 
charge of the territory west of the Mis- 
sissippi River. James B. Moody, Jr., will 
continue as heretofore, as superintendent 
of agencies in charge of the Central 
States. 

















promptly claims are paid. 


lifetime of: the policy. 


Home Office. 


A HARD WINTER 


It will be a hard winter for the slipshod agent 
care how his business is written, when his policies are delivered or how 


Times will continue to be good for the life insurance representative who 
is on his toes; who sells each policy for a definite purpose; who closes the 
whole transaction with dispatch and gives genuine service throughout the 


Such wide-awake agents find real satisfaction in the 
up-to-the-minute service of the 


the fellow who doesn't 


Lincoln National Life 





























The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 


More Than $375,000,000 in Force 


Fort Wayne, Indiana 























| 


Pennsylvania 


1865 








Provident Mutual 


Life Insurance Company of Philadelphia 





Sixty Years Old 


Provident agents in their approach have the 
advantage of the national advertising of the 
Company which is striking and original, 
and also of a Direct Mail Campaign. 


Founded 1865 


1925 
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J. Putnam Stevens Is 
Active at Age of 74 
PORTLAND MANAGER A VISITOR 


Began With Massachusetts Mutual As 
General Agent Nearly Four Decades 
Ago; Ten Million Outstanding 


J. Putnam Stevens, Portland, Ore., 
general agent of the Massachusetts Mu 
tual Life, who attended the Life Presi 
dents’ meeting last week, will soon cel 
ebrate his fortieth anniversary with that 
company. During all of that time he 
has been in charge of the agency which 
now has $10,000,000 of outstanding in 
surance. His lapse and surrender rate on 
this business is only about 24“.% a year. 

“Tl was a commercial traveler for a 
wholesale grocery concern,” said Mr. 
Stevens to THe EASTERN UNDERWRITER, 
“and had made a success of that calling 
for ten years when a friend of mine, who 
was general agent of another company, 
told me that he thought that | would be 
happier and eventually more prosperous 
if | went into life insurance. I applied 
to the Massachusetts Mutual and got the 
appointment. The president of the com 
pany at the time was Martin Van Buren 
Kdgerly. 1 did not have an agent. Port- 
land had 35,000 population and now has 
double that number The amount of 
premiums to be collected was $10,000 
while now it is nearly $500,000. Since 
that time | have hired many agents. I 
am happy to say that many of them re 
mained with mea long time. One man 
in our agency has been with me twenty 

: two years 


Has Had Three Cashiers 


“In the thirty-nine years of my con 
nection with the Massachusetts Mutual 
agent | have had three 
cashiers One retired because of poor 
health; one married; and the third is 
still with the office. 

“LT have been very happy in my busi 
ness relationships and am proud of my 
company From the were material 
aspect, which tis but one of the angles ol 
life insurance, | have had something to 
sell; that is, it has been a good com 
mercial proposition with contracts as 
liberal as any that are offered by a good 
life insurance company.” 

Mr. Stevens is seventy-four years old. 
He has been an active and enthusiastic 
member of the National Association of 
Life Underwriters, and is a past presi 
dent of the Maine Association of Life 
Underwriters He is the only living 
member of the Maine Association of 
Life Underwriters 


as general 


HOME LIFE’S DIVIDEND SCALE 


Company Declares Extra Disbursement 
for Next Quarter Equal to Excess 
Paid Last Year 

The Home Life has apportioned divi- 
dends on its policies for the first three 
months of next year. There will be an 
extra dividend equal to the excess of 
the 1925 scale over the 1924 scale. For 
example, the first year dividend for $10,- 
000 of insurance on the ordinary life 
plan at age thirty-five on the 1925 scale 
is $46; the corresponding first year divi- 
dend on the 1924 scale is $38.60. The 
first year extra dividend is $7.40 for 1926, 
together with the continuance next year 
ot the regular dividend of $46. 

It is expected that the board, at its 
January meeting, will authorize the pay- 
ment of dividends, becoming due during 
the other nine months of the year, on 
the same Although the total 
amount declared as extra dividends is 
approximately 10 per cent of the amount 
distributed as regular dividends, it rep- 
resents a much larger percentage in the 
early policy years. For instance, the 
first year dividend on the ordinary life 
plan at age twenty is increased by more 
than 18 per cent. 


basis 


The Connecticut General has elected 
\. J. Robinson as Assistant Medical Di- 
rector of the Company. 


Buffalo Meeting 
(Continued from page 1) 
fundamental of prin- 
ciples of life values, the interview, the 
finesse of the sale and the finesse of the 


roach, selling, 
] 


sale after the case is written. 

Dusig one of the sessions nine lead- 
ing producers of the Mutual Benefit will 
talk five minutes each, explaining the 
factors that have made them success- 
ful. The purpose of this session will be 
to give those in attendance a composite 
idea of what makes the underwriter a 
big success. 

One evening during the meet a num- 
ber of leading general agents and five 
successful) producers will hold open 
house in their rooms, meeting the men 
who wish to call on them informally and 
discussing problems in man-to-man 
fashion. : 

Harvey Shepard and Harry Neher of 
the Cincinnati agency, W. H. Stanley 
and Clay W. Hamlin of Buffalo, Sam 
Sturm of Cincinnati, W. H. Beers of 
Rochester H. D. Cutler and Raleigh 
Stotz of Detroit, J. Bruce Thompson of 
Baltimore, EK. J. Wickes of Buffalo will 
be among those taking active part. 

There will be but three speakers. Dr. 
S. S. Huebner of Philadelphia will give 
an address on “Life Values.” Oliver 
Thurman, superintendent of agencies, 
will summarize the high lights of the 
convention. W. B. Burress will talk on 
“Kipling’s If.” 

To hold this big convention, four 
floors and the ball room of the Buffalo 
hotel will be continuously in use for the 
three days 

Each person in attendance’ will be 
viven a printed card showing the rooms 
assigned to everyone so that it will be 
easy for agents to meet each other and 
discuss mutual problems informally. 


BERKSHIRE AGENCIES MEET 
President Rhodes and Other Executives 
Speakers at Meeting of Three Greater 

New York Agencies 

The New York agencies of the Berk- 
shire Life held a joint agency confer- 
ence last Thursday, followed by a dinner 
in the evening at the New York Athletic 
Club. William M. Carroll, Jr., presided 
and in addition to the full staff of the 
Carroll agency there were the staffs of 
the Van Alft and the Morrison (Brook- 
lyn) agencies. 

At the dinner the chief speaker was 
President Fred H. Rhodes, and among 
other speakers were Secretary R. H. 
Davenport, Vice-President and General 
Counsel John Barker and Peter M. 
Irraser, general agent of the Connecti- 
cut Mutual Life. Among speakers at 
the conference were J. B. O'Brien, gen- 
eral agent at Albany, Arthur L. Hurley 
of the Carroll agency and Dr. L. M. 
Brammer. 


WINTER TERM AT N. Y. U. 
New Class Under Dr. Lovelace in Life 
Insurance Training Course Starts 
January 4 
Classes for the winter term in the life 
Insurance Training Course at New York 
University will start on January 4, it 
is announced by Director Griffin) M. 
Lovelace. The tenth term of the course 
opened in October with the largest en- 
rollment in its history, with represen- 
tatives from 44 agencies and 22 com- 
panies. Many of these students came 
from agencies that have been using the 
university school for the training of 
their men ever since the course was 

started. 

The next monthly ‘meeting of the 
graduates of the course, who have or- 
ganized an alumni chapter, will be held 
on December 22, at the Hotel Commo- 
dore. Burr McIntosh, the well known 
actor and lecturer, and Ralph G. Engels- 
man, the popular instructor in life in- 
surance salesmanship at the University, 
will be the ° speakers. 


—s = =— 











A Record of Service 


The year 1925 marks the seventy-fourth anniversary of the 
Massachusetts Mutual Life Insurance Company. Ever since 1851 
this Company has furnished unexcelled life insurance protection 
at a low net cost and has maintained its record of unswerving 
loyalty to its policyholders. The years have brought wonderful 
growth and prosperity. To-day, as in the past, the whole per- 
sonnel of the Company is imbued with the spirit of service, a 
spirit that permeates the entire activity of the organization. 





JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASSACHUSETTS 
Organized 1851 




















PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 
proposition. 

Address, PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 


























Carbon Monoxide Gas 


Is There a Duty for Insurance Men? 


You and we, as fellow underwriters, know 
that CARBON MONOXIDE GAS is a fre- 
quent cause of fatalities. We are reminded 
of it especially at this time of the year. 


This gas is a product of combustion from 
either stationary or automotive gasoline en- 
gines. It is invisible, odorless, tasteless, and 
non-irritant. To inhale a seemingly negligi- 
ble quantity means almost immediate loss of 
life. 





Knowing this, it is clearly our duty to warn 
the owners of cars not to run their engines 
when garage doors or windows are closed. 

Join us in this work of safeguarding life. Tell 
every insured that the only sure protection 
against CARBON MONOXIDE GAS. is 


fresh air and ample ventilation. 





This is a duty, and it is yours as well as ours. 
This appeal is for the furtherance of the 
CARBON MONOXIDE WARNING, ver- 
bally or otherwise, to the General Public. 





LIFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 
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G. A. Eubank Defines 
Business Insurance 


HAS ARTICLE IN “SYSTEM” 





Tells How Chane Corporation of 
America Insured Its Director Cecil 
DeMille for Million 





Business insurance is primarily used to 
absorb the financial shock that a busi- 
ness sustains when a valuable man con- 
nected with the business dies, was the 
theme of an article by Geraid A. Eu- 
bank, of Hart & Eubank, Aetna Life 
managers in New York, in the current 
issue of “System.” Continuing the 
article says: 

A striking illustration of insurance on 
the life of a key man in a business is the 
recent case of Cecil DeMille. When 
Mr. De Mille’s contract with the Famous 
Players-Lasky terminated, the Cinema 
Corporation of America was organized 
with Mr. DeMille at the head. A group 
of capitalists, knowing Mr. DeMille’s 
ability, agreed to finance this corpora- 
tion to the extent of $46,000,000. It is 
planned to distribute this money in an 
increasing scale over a_ period of six 
years. Under such an arrangement, Mr. 
De Mille’s life and the continuance of his 
ability is of vital importance to every one 
interested in the success of the company. 
Realizing the risk taken, the corporation 
decided to underwrite it to the extent of 
$1,000,000 life instrance on Mr. DeMille, 
payable to the Cinema Corporation of 
America. 


Another important purpose of busi 
ness life insurance is to protect credit 
and the kindred function of providing 


for the payment of debts. Much of the 
credit structure of the country is based 
on taith in men, and the successful work- 
ing out of their plans through their 
efforts. This means that credit is largely 
granted on the assumption that the bor- 
rowers shall live. 

Prevents Shrinkage in Estates 

If the banker should say, “Add 1% (or 
2%, 3%, or 4%, depending on the in- 
vered's age) to the rate of interest I am 
charging you on this loan, and the bank 
will cancel your obligation should you 
die,” the borrower would no doubt be 
struck by the liberality and desirability 
of the proposal. That, in effect, is what 
can be done if the borrower will take 
out a policy on his life for the amount 
of the loan, and payable to the bank as 
its interest may appear. Death extin- 
guishes the borrower’s ability to work 
out his plans by which he had expected 
to pay off the loan, but his life insur 
ance policy provides the funds to meet 
his obligations. 

Another of the important 
uses of life insurance 
the shrinkage in an estate which in- 
evitably occurs upon the death of the 
owner. The estate of the late Theodore 
Roosevelt illustrates this problem: 
Roosevelt's net estate totaled $956,612.21, 
but when taxes and administration ex- 


business 
is for preventing 


penses were deducted from it, the esta.® 
showed a shrinkage of $130,647.83, « 
13.7% of the net estate. Clearly, $130,- 


647.83 represents the amount of anti- 
shrinkage insurance, which, as a mini- 
mum, should have been carried in order 
that death might not have reduced the 
value of the holdings. 





EARLY POLICIES VS. MODERN 





Fiske Compares His Insurance of Half 
Century Ago. with Present Policies 


At the meeting of the association of 
Life Insurance Presidents last week 
Haley Fiske president of the Metro- 


politan Life summarized the progress of 
life insurance in its practical relations 
to the public by citing his own experi- 
ence with a policy he took out nearly 
fifty years ago. It was his first policy 
and was in the Mutual Life. He said: 

“It is interesting to contrast the pro- 
visions of my old policy with those of 
the same plan as now issued by the 
Mutual. A claim is now payable im- 
mediately, instead of requiring 60 days 
notice. There are no travel restrictions ; 
then, permit had to be obtained for 
travel in certain regions. Then, occu- 
pation was restricted; now, it is not after 
the first year, and, even as to the first 
year, very few restrictions. Then, suicide, 
except as result of disease or accident, 
exempted liability; there is now. no ex- 
emption after the first year. Then, for- 
feiture for non-payment of premiums 
except for paid-up insurance after three 
years; now, after three years there is 
automatic, continued term insurance with 
options of cash and paid-up. Then, no 
basis of reserve expressed; now, reserve 
on American experience table with three 
per cent interest. 


“BENEVOLENT INSURANCE DAY” 





Edward A. Woods Agency to Devote 
Dec. 18 to Insurance for Benevo- 
lence; By Ads and Radio 


The entire agency force of the Edward 
A. Woods Agency of the Equitable Life 
Assurance Society in Pittsburgh, will de- 
vote Friday, December 18, to soliciting 
life insurance for benevolent, charitable, 
religious and philanthropic institutions. 
The idea will be advertised throughout 
the Edward A. Woods Agency territory. 

Dr. Maitland Alexander, pastor of the 
First Presbyterian Church of Pittsburgh 
and former moderator of the Presbytery 
in America, will speak over the radio 
on “Benevolent Insurance,” to be broad- 
cast by the Westinghouse Co. through 
station KDKA, Wednesday, December 
16, between 5:15 and 6:30 P. M. Eastern 
standard time. 


LIFE shat trteamarntstenttininans MEET 


Hartford Men Hold First Annual 
Meeting; Organization Has 
Membership of 114 

Daniel J. Bloxham, assistant superin- 
tendent of agencies of the Travelers In 
surance Company, was the principal 
speaker at the first annual meeting of 
the Hartford Life Underwriters’ Associa- 
tion, held at the Hotel Bond on Tuesday 
evening, December 8 The Association, 
which was organized last July, has as its 
object the advancing of the interests of 
life insurance, and bringing into closer 
social and business relations those en- 
gaged in the professions. 

George L. Hunt is the president of the 
organization; J. W. Tuller the vice-pres- 
ident, and James E. Benny the secretary 
and treasurer. There are 114 members 
in the Association. 


INSURANCE MEN HELP FUND 

Charles B. Richardson, general agent 
of the Massachusetts Mutual in Rich- 
mond, Va., was captain of the team 
which came through as one of the lead- 
ers in the recent drive for a community 
fund, which netted pledges totalling 
$440,000. Insurance men in_ general 
played a conspicuous part in the success 
of the undertaking. J. Chambers Bris- 
tow, general agent for the Home Life 
of New York, served on a team which 
also forged well to the front, and the 
home office employees of the Atlantic 
Life made a 100 per cent record in 
contributions to the fund. 














$100 EVERY CHRISTMAS 


Leave her a Christmas Fund. A $2,000 
policy will guarantee $100 payable 
annually on Christmas as long as she 
lives after you.(Over age 30 pays more.) 


—Organized Service— 


The Keane-Patterson Agency 
Massachusetts Mutual Life Insurance Company 
Pennsylvania Building, 225 West 34th Street, New York 
DONALD C. KEANE, LLOYD PATTERSON, 
Chickering 2384-7 


City 
General Agent Associate 


Telephcne, 
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| NEW POLICY 
Disavility Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 
The Manhattan Life Insurance Co. of New York 










_— 


What Do You Sell? 


Service, Company, ur Policy 


li 
—which? 


All three are important, of course. But to our mind 
the policy is especially so. {f you agree that the 
actual contract itself is deserving of careful attention 
and comparison on the part of the agent, we invite 
you to consider seriously the United Life policy, “A 
Policy You Can Sell.’ 

AMS RMMIE. CHING ic oid cccccsincasscede 

Any accidental death...... 

Certain accidental deaths. 

Accidentat Benefits $50 “per 

Also Disability Income, Waiver of Premiums, etc. 


| ALL IN ONE POLICY | 


If there is an opportunity open in your town, our 
Vice- a Mr. Eugene E. Reed, will tell you 
all about it. Write him direct—and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 
Concord New Hampshire 


i Inquire! | 





























The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 
Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies ® the country, having ample 
capital, surplus and highest standard of reserves. 
Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 











GUARDIAN LIFE 









Established 1860 Under the Laws of the State of New York 





Tel. RECtor 5112 


MANAGERS 






THE 
{JOHN C.MCNAMARA 
ORGANIZATION 


OF 
AMERICA 


INSURANCE CO. 


HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 


25 Church St., New York 
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LIVE HINTS FOR BUSINESS GET TERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















Che following is an as you are bound to be an old man or 


Relative effective answer to. the a dead man you had_ better take ad- 
In The objection—“l have a vantage of the opportumtly to purchase 
Business relative in the busi this contract while you are in good 
ness:” suggested by the healt, 
table of lowa If insured is still living at age 63 he 
ery receiving that excuse, the agent receives— d cma anes Sa = 
1 can easily see your point of A monthly income of $57.93 for life 
ishing to place the business plus excess interest carnings, 
uur relative however, it Is not or 
al s best to do business with rela Dosa Se PACTS, x5:be0ie vs eiae sans $10,140.00 
ive You might want to make a loan ‘Total Deposits Possible....... 7,700.00 
our policy sometime, or do some —— 
else with it in a periectly proper Cash Profit... shee aie una $2,440.00 
ay, which is your own personal affair. Which is 314% on investment be- 
Ii your relative has handled the case, sides having 33 years of protection 
he will know all of your affairs as far against death and disability. 
as your insurance is concerned.” ’- * 
ao = George Ozer, of 
An interesting argu Uses Schemes /rooklyn, representing 
Argument ment is given in the That Keep Himthe Travelers, uses a 
On Basis of following by the Inter- In Contact number of schemes for 
Deposits national Life: keeping in touch with 
It is a certainty Mr his clients. He says: “One of the reasons 


Blank you are either going to be a dead for my success in life insurance, I be- 
man or an old man and you may be one _ lieve, is that I am always devising plans 


of the 17 to become totally and perma to keep in close touch with clients al- 
nently disabled before reaching age 60 ready on my_ books,” declares Agent 
so let me explain my proposition and George Ozer, who reports his business 
show you how to win out in either event, through General Agent Charles Paston, 
\ve 30, Amount $10,000.00. of Brooklyn, New York. Mr. Ozer has 
(lake pencile and draw diagram.) recently qualified for the Quarter Mil- 
\ man productive years are ‘be lion Dollar Life Club. : 
tween age 30 and 50 at which time the “LT never neglect to remember birth 
average man reaches the peak of his days and anniversaries by sending a card 
earning power and then his earnings to or calling personally on my clients. 
gradually diminish and at age 65 he | do my utmost to establish and main- 
earns practically nothing. tain friendly relations. [| do not attempt 
Our plan is to have you save a sum to do long distance selling. The closer 
of money each year during your produc- !| get to my prospects, the better results 
tive years and complete your payments I get.” ; 
it ave 50. At age 63 we will pay you He never tells his prospects that he 
a guaranteed amount of $57.53 per saves money in) buying life msurance, 
month, plu excess interest earnings for but dwells on. the protection features 
liie and guaranteed for 20 years certain entirely. He has no patience in_ selling 
(Option By) or you can draw out a lump — $1,000 contracts when he knows his pros 
sum of $10,140.00 in cash. pect is in a position to buy a $5,000, 
We request you to deposit $385.00 $10,000 or $25,000 policy. “The returns 
with us each year and your first deposit in the life insurance business, he states, 
creates an immediate cash estate. Should are proportionate to the amount of time 
ou dic immediately after making your and effort put on it.” 
first deposit or at any time between age nee 
30 and 63 we will pay your wife $45.00 
per month (based on present scale of A well-known life 
interest earnings—table ID), as long as Visualizing underwriter expresses in 
he may live and at her death pay your Definite this way the problem of 
children $10,000.00 in cash or in any other Income planning a= definite in- 
manner you may designate, or we will come: If a man earns 
pay your wife $10,000.00 in one lump — $10,000 a year, it will certainly take ap- 
sum proximately $200,000 of property to con- 


If you meet with accidental death we tinue that income to his family after he 
will double the monthly payments and — quits earning. It doesn’t matter whether 
your wite will receive $90.00 per month it is necessary or possible, or even de- 


ind at her death we will pay your chil- © sirable, that he continues the income of 

dren $20,000.00, or we will pay your wife $10,000 after he quits his work, the fact 

$20,000.00 in one lump sum remains that the only way he can con- 
Now let us consider yourself again. tinue it is to have the $200,000 of prop- 

When you become totally disabled you — erty. 

are no longer an asset to your family, Putting it another way to bring out 


you become a hability and constitute a the same thing—the value of a life. He 
greater hards hip upon your family than says that if you are earning $10,000 a 


if you had died.*So in order to eliminate year, and have twenty-five years of life 
the additional expense to your family we and work ahead of you, you are bound 
guarantee to pay your premiums and in — to earn $250,000; that if you do not live, 


addition thereto pay you $100.00 per you are bound to lose what you would 


ith as long as you live and at your have made, and that men do not object 
death carry out the original program to shifting the risk of loss wherever 


laid 6ttt for your family. there is a value, in view of the fact that 
Ve guarantee to carry out these pro men take every other possible precau- 
visions if you keep up your deposits and tion to eliminate the risk of loss. 





The Colonial Life Insurance Co. of America 


iene Whole Life, Limited Payment and Endowment? Soe 


HROUGH 
ORDINARY J High Value Ts OWN 
POLICIES | Attractive and Novel Features AGENCY 
ow Cost STAFF ONLY 


Which, with especially favorable Indust tal Contracts, 
give Agents unsurpassed money-making spportunities. 
GEO. T. SMITH, Vice-P sont “ tite = Svatieat Presid 
ce-Preside SUAS. F. ON LESHIP, 2nd Vi resident 
DUNBAR JOHNSTOR, Seeretary R. DROWN, Asst. See’ "y ond ‘Asst. Treasurer 


HOME OFFICE, JERSEY CITY, N. J. 








cA Profitable Partnership 


exists between this Company and its agents. The Head 
Office furnishes a lead service which permits agents to 
interview prospects Anown to be interested. A steady, 
healthy growth in the company’s business is reflected in 
the increased earnings of its agents. 


Fidelity is a low net-cost company operating in forty 

states, Full level net premium reserve basis. Over Three 

Hundred Million insurance in force-—-and growing rapidly. 
cA few agency openings for the right men 


FIDELITY MUTUAL LIFE INSURANCE Co. 
Walter LeMar Talbot, President yy _ PHILADELPHIA 











Assets 


Total Payments to Policyholders Since Organization 


INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable ——_ semi-annually or quarterly, 


INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1924 


panwinnd dee d4bbebestiecues SeGudeeseoEseesesscsueNas cesebebsiebeunecewensereescceesoel $ 41,521,283.15 
RENO sc casusgciccsccccscsdccsctcesacse gins binge a Saginawuesedbageeinsseuseosetsoeweneres 36,164,159.74 
NN MENG NOR 9.5 5 b:6:9 0:0:0:0sisi0's's101a oie sind cie)a.sieibialnsiciemie’oie Ainisiniele ealaia owe aaeaceemletioan oe . S,55751 

DE Bie vos sa 56 ond Sswicaln conescectceceeccwsseleceeoevcseceecsncesacceeseeued '3,540,675.00 
PAFERSTED: C5 COT MOAIED oa 6 6.5 c0.cindin's50cs'o00se capers cusecceeesnsteesseecaesseeenne 3,036,319.80 


JOHN G. WALKER, President 























Our Ninetieth Birthday 


Ninety years ago, April 1, 1835, Massachusetts chartered the 
New England Mutual. This is the oldest Charter now existing. 


The granting of this Charter had a vast significance, for it 


introduced a New Idea, which cleared the way for the present 
growth of Life Insurance. 


THAT IDEA WAS MUTUALITY 
NEW ENGLAND MUTUAL LIFE INSURANCE CO. 


Boston, Massachusetts 
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THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York has a 
record of EIGHTY-TWO YEARS of prosperous and suc- 
cessfvi business. it has passed through panics, pestilence 
and wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magni- 


tude, leadership, and life insurance service. 


Those considering life insurance as 


a protession are invited to apply to 


The Mutual Life Insurance Company 


of New York 
34 Nassau Street New York 
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Ask Congress to 
Authorize Group Life 


TO COVER POSTAL EMPLOYES 


Postmaster General Seeks Authority of 
Congress; Points Out Many 
Advantages of Protection 





Authority to contract for group in- 
surance for postal employes is asked of 
Congress by the Postmaster General in 
his annual report, just made public. The 
need for such protection is pointed out 
by the Postmaster General, who informs 
Congress that its consent is necessary 
before the Post Office Department, as 
employer, can enter into such a con- 
tract. The taking of the insurance by 
the employees would be purely volun- 
tary, and premiums would be paid by 
deductions from their pay, upon author- 
— no expenditure being required of 
the Government. 

“Recently there has been much _ in- 
terest and a large development in the 
subject of the application of group life 
insurance to employees of large busi- 
ness concerns,” it is declared in the re- 
port. “Employers of large bodies of 
workers find it to their own advantage 
in several respects to encourage this 
form of protection and all the incidental 
advantages to their employees and ap- 
preciate its value to themselves as a 
business venture to the extent of con- 
tributing to the expense of group life 
insurance as contracted for. As to the 
benefits accruing to the insured him- 
self there can, of course, be no ques- 
tion. 

“Group insurance presents the advan- 
tage of securing this form of protec- 
tion to the larger part, if not all, of the 
individuals in a service, and at a flat 
rate of cost which will be much lower 
than can be obtained by many of the 
individuals of the group if contracted 
for separately.” 


INTERESTED 


IN DEATH CASE 
W. L. Jones, Fouad Shot in Virginia 
Woods, Carried Several Life and 
Accident Policies 


Insurance men are evincing interest 
in the case of William Launcelot Jones, 
retired executive of the American Can 
Co., who was found shot to death 
Thanksgiving evening in a strip of woods 
in Essex County, Va., while supposed to 
have been bird hunting. It developed 
that he carried several life insurance 
policies and an accident policy for 
$7,500. 

The first theory of the authorities was 
that Jones was the victim of an accident, 
but later the possibility of murder was 
considered. The investigators on the 
case finally reverted to the original 
theory and abandoned the investigation. 
The murder theory was based on the 
idea that Jones was killed by moon- 
shiners when mistaken for a prohibition 
officer. He was the victim of two gun- 
shot wounds. The final conclusion is 
that he slipped on some pine tags and 
fell, causing one barrel of his gun to be 
discharged close to his abdomen, and 
while in agony he fired the other load 
into his head to end his suffering, al- 
though doctors who testified at the 
coroner’s inquest were of the opinion 
that the abdominal wound rendered him 
incapable of inflicting the second wound 
himself. 

Investigating authorities were advised 
that Jones had'taken out a $15,000 life 
policy in Chicago less than a year prior 
to his death and that it carried the 
usual one year suicide clause. Because 
of impaired health, he was retired from 
the service of the company a few months 
ago while in charge of its Maywood, III. 
district, and placed on a pension. He is 
said to have decided to build up an 
estate through life insurarice after los- 
ing practically everything he had when 
a Baltimore concern in which he invested 
rather heayily collapsed about five years 
ago. Jones was 52 years old and a na- 
tive Virginian. A widow survives. 


TO ELIMINATE PART-TIMERS 





Executive Committee of Richmond Life 
Underwriters Checking Over Names 
of All Agents 

The executive committee of the Rich- 
mond Association of Life Underwriters 
is engaged in checking over the list of 
all agents licensed to write life insurance 
in that city with a view of weeding out 
any that may be part timers. The ques- 
tion is then to be taken up with the 
general agents employing agents of this 
class and request will be made that the 
services of part time workers be dis- 
posed with. Heretofore the -general 
agents have cooperated with the com- 
mittee to the fullest extent, it is said, 
and it is anticipated that they will dis- 
play the same spirit of cooperation this 
year. The committee hopes to be able 
to complete its work in this connection 
by the first of the year so that the new 
year may be started with as clean a 
slate as possible. Names of all agents 
are obtained from the Bureau of Insur- 
ance. 

The committee is also giving attention 
to complaints in regard to the Mutual 
Benefit Fund Association of Richmond, 
organized recently for the purpose of 
writing life insurance only on the lives 
of Master Masons. This concern is 
offering a commission of 25 per cent of 
the annual premium on each approved 
application turned in by Masons of that 


class, including their own. Its literature 
asserts that it is making a drive for 
1000 new members by December 31. 


Commissioner Button recently made an 
informal ruling to the effect that the 
concern was within its legal rights in 
doing business on such a basis. The 
committee is hopeful, however, that it 
will be able to convince the Commission- 
er that the plan is practically equivalent 
to rebating and should be barred. It is 
understood that the Commissioner has 
agreed to give the matter further con- 
sideration. 


COL. BRADEN WITH RELIANCE 
Louisville Police ‘Chief Who Addressed 


American Life Convention to Be 
General Agent 

Colonel Forrest Braden, the 
chief of police of Louisville, 
an interesting address of 
fore the delegates to the 
Convention at Louisville recently, has 
joined the Reliance Life organization 
and will be general agent at Louisville 
for that company. 

Colonel Braden has considerable insur- 
ance experience. He was at one time 
a special agent for the Travelers, exam- 
iner for the Indiana Insurance Depart- 
ment and was also editor of an insurance 
department for an Indianapolis paper. 
Colonel Braden made a strong impres 
sion on the life insurance company offi- 
cers at the American Life Convention 
and when he told them in his talk that 
he was about to resign as police chief, 
he received many offers from companies 


forceful 
who made 

welcome be- 
American Life 


BIG CHAIN. STORE GROUP 


C. R. Vose of Feuvelind Brooklyn office 
Closes Atlantic & Pacific Case 
Involving $100,000,000. 
The Travelers has written a 


group 
policy on all employes of the Great At- 
lantic & Pacific Tea Co., numbering 


more than 40,000. The individual cer- 
tificates vary in amount from $300 to 
$10,000 according to position and length 
of service. The company has over 13,000 
stores. It is estimated that together with 
additional insurance taken by the em- 
ployes under the plan, the combined line 
will amount to close to $100,000,000. The 
insurance was placed through the office 
of C. R. Vose of Brooklyn. 





FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 


Des Moines, lowa 








reputation fer stability and fair dealing. 


their business. 


interest of all its policyholders. 
JOHN BARKER, Vice President 








Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 
FREDERIC H. RHODES, President 
«his Company nas always pursued those policies in the conduct of its business that have given it a high 


Has always rendered the highest grade of service to its policyholders. 
Has always extended reasonable assistance and encouragement to its representatives to develep and hold 


Its policy contracts give to each individual insurer full protection, safeguarding, at the same time, the 


—~ 


—_— 


ROBERT H. DAVENPORT, Secretary 





NEW MUTUAL MANAGERS 
G. A. Satten named at Omaha and G. T. 
Vermillion in Charge at Milwaukee; 
Both with Company for Years 

The Mutual Life has appointed two 
new managers, George A. Sattem at 
Omaha and Gifford T. Vermillion at 
Milwaukee. Mr. Sattem succeeds Robert 
IE. Spaulding who becomes one of the 
Company’s Chicago Managers on that 
date. The Omaha Agency territory em- 
braces eighty-eight counties in Nebraska 
and seven counties in Iowa. 

Mr. Sattem became connected with 
the company in March, 1912, as agent 
in Central Illinois. In 1916 he tr ansacted 
business through the company’s agencies 
in Milwaukee, Wisconsin, and Spring- 
field, Illinois. On January 1, 1918, he 
became superintendent of agents in 
Springfield, and on January 1, 1925, he 
removed to Milwaukee and served there 
in the same capacity. 

Mr. Vermillion became 
with the Mutual Life in 
and has been a 


connected 
August, 1916, 
conspicuous success, 
writing consistently from year to year 
a large volume of business. He has 
qualified for the Company’s Field Club 
each vear during his connection. Dur- 
ing 1920 and 1924 his production ex- 
ceded $1,000,000. 


KANSAS CITY GENERAL AGENT 





John Hancock Mutual Life Appoints K. 
W. Snyder to Succeed J. H. Flora 
in that City 
The John Hancock Mutual of Boston 
has appointed Kenneth W. Snyder as 
its general agent for Kansas City, Mis 
souri, succeeding John H. Flora. Mr. 
Snyder is a graduate of Harvard Univer 
sity, and served as first lieutenant in the 
infantry during the World War. He has 
successfully represented the John Han 
cock for some years as special agent. 
Jorn in Kansas City in 1891, he has al 
ways resided there; is a member of the 
University Club and Kansas City Club, 
and served efficiently on various com 
mittees during the recent National Con 
vention of Life Underwriters in Kansas 

City. 








AGENTS who can SELL 
as well as WRITE 


Can always be given an interesting 
proposition, much territory still 
awaiting capable representatives. 
Your inquiries will have consid- 
eration. 


UNION MUTUAL LIFE 


INSURANCE COMPANY 
PORTLAND, MAINE 























HOME LIFE 


Insurance Company of New York 





ETHELBERT IDE LOW, President 


The 65th Annual Report shows: 


Premiums received dur- 

ing the year 1924..... $8,003,453 
Payments to Policyhold- 

ers and their Benefi- 


ciaries in Death 

Claims, Endowments, 

Dividends, etc....... - 6,321,524 
Increase in Assets...... 1,401,906 
Actual Mortality 62.4% 

of the amount ex- 

pected, 
Insurance in Force..... 260,530,414 
Admitted Assets...... .. 51,457,218 


FOR AGENCY APPLY TO 


GEORGE W. MURRAY 


Superintendent of Agents 
256 Broadway New York 























President, 

ONLY HIGH-TYPE 
TRACT TO 

FOR SALESMEN 


REAL 


JACKSON MALONEY 
Vice-President 





MEN AND 

REPRESENT 
AND SALESWOMEN OF 
HAVE AN INTERESTING CONTRACT TO OFFER, BACKED BY 
CO-OPERATION. 


PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
CLIFTON MALONEY 
WOMEN CAN 


OBTAIN CON- 
THIS COMPANY. 


SUCH TYPE WE 


A. MOSELEY HOPKINS 
Manager of Agencies 
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W. J. Williams, President 





Over 11/ Million Policies Now in Force 


Only four other life insurance companies in America have more policy 
contracts in force than this Company. 
remarkable growth in the last ten years: 


er 


Paltetes fe FOtGO ss. osc cccccsccvcccsccess 
Insurance in Force........ secameuwaa 


Attractive opportunities open to competent agents in Ohio, Indiana, 
Kentucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


The Western and Southern Life Insurance Company 


Jan. 1, 1915 Jan. 1, 1925 
guexkns $ 8,763,565 $ 47,866,964 
awe 552,311 1,671,557 
pecans $79,954,935 $391,193,848 


Organized February 23, 1888 


The following figures show its 
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‘his newspaper is owned and is pub- 
hashed every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 


tion, office and place of business, 86 


Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; 
Jerome Philp, Associate Editor. The ad- 
dress of the officers is the office of this 
newspaper. Telephone number: Beek- 
man 2076 

Subscription Price $3.00 a year. Single 


copies 25 cents. Canadian subscriptions 


$1.00 for postage should be added. Other 
of Canada $1.50 for 


sostage should be added. 


countries outside 


Extered as second-class matter April 
1907, at the Post Office of New York 
sda the act of March 3, 1879. 








INSURANCE FACTS FOR 
HOLDERS 
Any doubt about the value and utility 
of the insurance department of the 
United States Chamber of 


has been dissipated by the 


POLICY- 


Commerce 
educational 
activity of that branch of the Chamber. 
From time to time it has made in- 


vestigations on topics of interest to 


policyholders, 
and the 


especially business men, 


inquiries have resulted in the 
distribution from time to time of un- 
usually interesting documents which 
have been read throughout the United 
States in quarters where they would 
be most effective and where such knowl- 
edge is in demand. The Chamber, in 
its imsurance divisions as in other de- 
partments, has lived up to its reputation 
for telling the truth without bias, and 
despite the conflicting interests in the 
insurance world, no one can claim to 
have been unfairly treated. 
is an 


This in itself 
achi¢vement. To write so non- 
partisanly about many controversial sub- 
jects is not easy. So Manager James 
L.. Madden of the insurance department 
of the United States Chamber of Com- 
merce is entitled to have laurels hung 
on his brow. 

Some of the best of the literature dis- 
tributed by the Chamber's Insurance De- 
partment covers these subjects: 

Fire Insurance—Your Personal Con- 
tract. 

Your Residence Burglary Policy. 

Your Ordinary Life Insurance Policy. 

Insuring the Mortgagee’s Interest. 

The Property Covered by Fire Insur- 
ance. 

Endowment Insurance. 

Use and Occupancy Insurance. 

Coimsurance. 

Insuring Your Insurance. 

Credit Insurance. 

Group Life Insurance. 

_Life Insurance and the Federal Income 
Tax. 

Special State Insurance Taxes. 

Certification of Automobile Titles. 

Unauthorized Foreign Insurance. 


Tendencies of Workmen’s Compensa- 
tion. 


Life Insurance in Business. 

Insurance Reserves and National Pro- 
gress. 

The Automobile Owner’s Liability and 
Insurance. 

Automobile Losses and Insurance. 

The Unnamed Beneficiary. 

Workmen’s Compensation and Safety. 

Fire Insurance: A Contract of Indem- 
nity. * 

Fire Insurance: Increase in Hazard. 

Protecting Your Bank Account. 

Monopolistic Workmen’s Compensa- 
tion Insurance. 

Safeguarding an Income. 

Department Store Disability Plans. 

Burglary and Robbery Insurance. 


AUTOMOBILE 


Casualty 


RISKS 
insurance companies have 
come to the wise conclusion that auto- 
mobile insurance cannot be profitably 
written unless agents make a more con- 
scientious attempt to find out about the 
moral hazard of the assured on the 
theory that honest men are good risks 
while 


dishonest men may not always 


be dishonest but the which 
carries the risk given the 
benefit of the doubt and such risks be 
excluded from solicitation and writing. 
How then are the agents to decide 
whether the risk is one which the com- 


company 
should be 


pany should carry? 

The Independence Indemnity covers 
the situation in a few words in the cur- 
rent issue of its company publication. 
It offers the following points on selec- 
tions for consideration: 

Does the applicant bear a good reputa- 
tion? 

Is he of temperate habits and engaged 
in a legitimate business—in other words, 
is he a good moral risk? 

Is he physically fit and mentally com- 
petent to operate an automobile? 

Is he a careful driver or a speeder? 

If the applicant is a woman, what is 
her source of income, and, if married, 
what is her husband’s name and _ busi- 
ness? 

In underwriting a risk from a fire and 
theft standpoint, the agent should satis- 
fy himself on the 
points: 


following additional 


Is applicant financially able to own 
and operate an automobile? 

If the automobile has been purchased 
on the deferred payment plan, is appli- 
cant able to keep up his payments? 

If automobile is second-hand, is the 
amount of insurance within the present 
market value of the car? 

Is the automobile parked outside over- 
night ? 





THE INSURANCE INSTITUTE 

An ambitious young man who wants 
to comprehend vital fire and casualty 
insurance fundamentals speedily, ac- 
curately, under capable and trustworthy 
auspices, and at no sacrifice of his 
routine working day schedule, can ac- 
complish his aim through the Insurance 
Institute of America. 

It was organized in 1909 and there are 
a number of important executives who 
give preference in promotions to gradu- 
ates of the Institute in the belief that 
such students have just a shade over 
their fellows in that they are willing to 
amplify their regular work by a little 
overtime after office hours, which fact 
also proves that they are earnest and 
sincere in wanting to get ahead in their 
life work. 

In Great Britain such a preference 
with respect to a similiar educational in- 
stitution in the insurance business is 
becoming marked. 
































CROWD IN FRONT OF 





BRANIFF 


iii tis. 
ili Hifi dia 


AGENCY, OKLAHOMA CITY 


A picture of the crowd which gathered in the neighborhood of the building of the 


1. BE. Breaniff Go., 


Oklahoma City, 
herewith. 


Turkeys were turted loose 


a disabled soldier out of a job, caught his 


flew to a telephone pole. Since lair climbed the pole, « 
his wife and baby girl an unexpected treat for dinner. 


E. E. Cammack, vice-president and ac 
tuary of the Aetna Life, demonstrated 
a few days ago that actuaries continue 
to be versatile and interesting people. 
Accompanied by FE. H. Harrison, also of 
the Aetna Life’s actuarial department, 
he walked the entire distance of thirty- 
one miles from Colebrook, Conn., back 
to Hartford. On Sundays and holidays 
a man can walk the distance about as 
fast as he can cover it by automobile. 
Mr. Cammack showed up at the Astor 
last week without even a limp to com- 
memorate his pedestrianism. 

* K 

William A. Law, president of the Penn 
Mutual, in introducing Arthur B. Wood, 
president of the Actuarial Society of 
America, and actuary of the Sun Life, 
said to the Association of Life Presi- 
dents on Friday: “I have heard that 
all Scotchmen are not actuaries, but 
nearly all actuaries are Scotchmen. I 
have also heard that all golfers are not 
actuaries, but most actuaries are golf- 
ers.” 

* ok Ok 

James Elton Bragg, vice-president of 
the Manhattan Life, who is making a 
tour of many of its agencies, was a Denver 
visitor during the first week of December. 
Had Mr. Bragg accepted all the dinner in- 
vitations and made all the speeches such 
would have entailed he would have been 
compelled to remain a month and pos- 
sibly be called upon to play Santa Claus for 
the ladies. J. EK. B. made a hit with 
the “Mile-high” folks. Before the Ki- 
wanis club he said that the trouble with 
most people is that they do not give any 
attention in the way of budgeting the 
life insurance they take out; the result 
—after they are dead their beneficiaries 
do not get the maximum benefits from 
the money which oftentimes goes in a 
hurry, due to the failure of the policy- 
holder to properly attend to the matter 
of payments or investments of the insur- 
ance funds after his death. Taking out 
life insurance is merely buying money 
from an insurance company to be paid at 
some future date. 

+k ae 


Guy Laverty, the F. & D.’s soliciting 
attorney at Burwell, Neb., was recently 
elected president of the North and South 
Roads Association, one of the newly or- 
ganized road organizations in Nebraska. 


to watch a 


Thanksgiving turkey hunt is reproduced 


from an upstairs window of the building and 
traffic was stopped while the people watched the 


scramble to get them. FE. L. Sinclair, 
turkey in the most spectacular manner. It 
‘aught the turkey and was able to give 


Mrs. James W. Henry, wife of the 
well-known Pittsburgh general agent of 
the Aetna Life, and her son have start- 
ed on 2 round- the- world tour, sailing 
on the “Belgeland.” 














HALEY FISKE AND R. L. COX 


Haley Fiske, president, and Robert 
Lynn Cox, second vice-president of the 
Metropolitan Life, were photographed 
last week at the unusually interesting 
convention of the Association of Life 
Insurance Presidents. Mr. Fiske’s rei- 
erence to the company’s willingness to 
write unemployment insurance, if given 
permission to do so, resulted in news- 
paper reporters calling upon him in his 
office for more extended views on this 
important subject. The New York 
“World” on Sunday printed an extend- 
ed interview with the Metropolitan Life 
president on the subject. 
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FIRE INSURANCE 





Companies and Agents 
To Meet December 17 


SESSIONS AT WALDORF-ASTORIA 


Many Subjects of Interest Coming Up, 
Including Discussion of Wholesale 
Car Insurance Developments 





The National Board of Fire Under- 
writers and the National Association of 
Insurance Agents are finally to have a 
conference. It is scheduled for Decem- 
ber 17, and will take place at the Wal- 
dorf-Astoria in this city. Representing 
the National Board of Fire Underwrit- 
ers will be Wilfred Kurth, president; 
Thomas H. Anderson, George G. Bulk- 
ley, James Wyper, N. S. Bartow, Sheldon 
Catlin and W. E. Mallalieu. 

The agents’ delegation wilr consist of 
five of the leading members of the 
Association including President Cliff C. 
Jones, Frank L. Gardner, chairman of 
the executive committee; Former Presi- 
dents Fred J. Cox and George D. Mark- 
ham; and A. G. Chapman, former chair- 
man of the executive committee. 

Many Interesting Subjects 

Many people in the business are of 
the opinion that this conference is to 
be an affair of importance. Certainly, 
many interesting subjects are up for dis- 
cussion, wholesale insurance as is evi- 
denced in automobile insurance develop- 
ments being one of them. In all prob- 
ability there will also be a talk or two 
delivered about the proposition to per- 
mit the payment of automobile insurance 
premiums by installments, the National 
Bureau of Casualty & Surety Underwrit- 
ers now having this matter in the hands 
of a committee, while it has also been 
talked about by members of the Na- 
tional Automobile Underwriters’ Con- 
ference. The Bureau will undoubtedly 
recommend some kind of a plan, but the 
companies in the automobile conference 
have their doubts as to whether they 
want to climb onto the credit band- 
wagon now riding so merrily about 
America. 

One reason why the Conference will 
be interesting is because it has long been 
delayed. It is betraying no secrets to tell 
that some of the agents have been rather 
irritated that the Conference was not 
held before. In fact, Thomas C.Moffatt 
in’ his address as president of the Na- 
tional Association of Insurance Agents 
on the first day of the Kansas City con- 
vention expressed himself positively on 
the subject, regretted that it has not been 
possible to hold the conference and in- 
timated that it would be a good thing 
for fire insurance if executives and 
agents could meet around the table more 
often. 





AT WASHINGTON MEETING 





W. E. Mallalieu and Sheldon Catlin 
Representing National Board of Fire 
Underwriters at Conference 
W. E. Mallalieu, general manager of 
the National Board of Fire Underwrit- 
ers, after attending the convention of 
the commisisoners in Chicago this week, 
took a train for Washington, arriving 
there Thursday morning to be present at 
the gathering of representatives of sev- 
eral hundred business organizations 
which are discussing the subject of the 
government in business. Sheldon Cat- 
lin, vice-president of the Insurance Com- 
pany of North America, also attended 

the Washington conference. 





J. F. ZIMMERMAN DIES 


John F. Zimmerman, Essex County 
adjuster and the senior employee of 
American of Newark, died November 
29. He was seventy-four years of age 
and next April would have completed 


sixty years of continuons service with 
the American. 


Mutuals May Escape 
Income 'Tax Returns 


NEW MEASURE IN WASHINGTON 








Revenue Bill Plans to Excuse Fire and 
Casualty Mutuals Also From 
Corporation Tax 





Provision for the full exemption of 
farmers’ and other mutual hail, cyclone, 
casualty and fire insurance companies 
from corporation tax and their relief 
from the necessity of filing income re- 
turns, is made in the new revenue meas- 
ure, introduced in the House of Repre- 
sentatives at Washington on December 
7 as the first legislation to come be- 
fore the new session. 

Under the present law, such companies 
are exempt from tax only if not less 
than 85 per cent of their income is de- 
rived from premiums and assessments 
upon members, and are required by the 
3ureau of Internal Revenue to make 
income tax retyrns. They are classed 
with mutual ditch, telephone and other 
companies, which have been a source of 
dissatisfaction to the insurance com- 
panies. 

The new bill provides a separate sub- 
division for companies of this nature, 
exempting them from tax without any 
qualifications, and relieving them of the 
requirement that they file returns. In 
discussing this amendment, the commit- 
tee, in the report accompanying the bill, 
points out: 

“It was believed that the provision of 
existing law exempted this class of cor- 
porations from the necessity of making 
income tax returns, but experience has 
shown that such was not the case. An 
examination of subdivision (10) will show 
that the various corporations named 
therein are exempt only if 85 per cent or 
more of the income consists of amounts 
collected from members for the sole pur- 
pose of meeting losses and expenses. It 
so happens that in the case of insurance 
companies of a type covered by the new 
subdivision (11) of this section the losses 
vary from year to year, and consequent- 
ly in certain years the assessments col- 
lected are not used up in the payment 
of losses and expenses and no addition- 
al money is required to be collected for 
the payment of losses in the succeeding 
year. It is only natural that these com- 
panies should keep these assessments in 
banks and obtain from three to four per- 
cent in interest thereon. It is clear that 
if no assessments are required to be 
inade in any year the company is 
not exempt for such year. In order to 
clear up this situation, assessments of 
the type mentioned are exempted in a 
separate subdivision, without the 85 per 
cent limitation imposed by subdivision 
(10).” 





WEST VIRGINIA MEETING 
The annual meeting of the West Vir- 
ginia’ Fire Underwriters’ Association 
will be held at the Washington Hotel 
at Washington, D. C., on Wednesday 
and Thursday, January 13 and 14, 1926. 
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AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 





BALTIMORE SOCIETY DINNER 





Prizes and Certificates Awarded to 30 
Fire and Casualty Students; Girl 
Wins First Prize 
Cash prizes and certificates were 
awarded to fourteen students of the 
Junior Casualty Course and sixteen stud- 
ents of the Senior Fire Course of the 
{nsurance Society of Baltimore at the 
recent annual dinner meeting of the 
Society. Two prizes were awarded to 
young ladies. Miss Carolyn Kahl, of the 
office of Maury, Donnelly, Williams & 
Parr, won the first prize of $15 in the 
casualty course, and F. Addison Fowler, 
now with the West Virginia Underwrit- 
ers’ Association and formerly with the 
office of W. T. Shackelford & Com- 
pany in Baltimore, won the first prize 

in the fire course. 

Among those at the guest table were 
President Jacob Gross, Joseph W. Bris- 
tor, first vice-president; Walter A. Mc- 
Glannan, second vice-president and 
chairman of the entertainment comit- 
tee; Preston D. Callum, third vice-presi- 
dent; Frank W. Lawson, secretary and 
treasurer, and the following members 
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Statement June 30, 1925 





of the executive committee: F. Albert 
Roloson, Daniel H. Hamilton, Wilmer C. 
Carter, Charles H. Roloson, Jr., Thomas 
Hughes and R. M. Golder. Other at 
the guest table were F. Highlands 
Burns, president of the Maryland Cas- 
ualty; Austin J. Lilly, general counsel of 
the Maryland Casualty; W. Calvin Ches- 
nut, noted insurance attorney; John P. 
Lauber, president of the Central Fire; 
John G. Rolker and Harry F. Kline- 
felter. 


THE INSURANCE PICTORIAL 


et 


A. D. Lange of Fireman’s Fund and 
Others on Advisory Board of 
Publication 
The Insurance Pictorial of San Fran- 
cisco and Indianapolis which is a syndi- 
cated house organ, the distribution 
rights of which have been sold on an 
exclusive basis to one agency or brok- 
erage firm in most of the important cen- 
ters, printed an article on use and oc- 
cupancy insurance which attracted con- 

siderable attention. 

The advisory board of the Insurance 
Pictorial consists of the following: W. 
T. Rambo, Hall & Rambo; A. D. Lange, 
advertising manager, Fireman’s Fund 
Insurance Company; Charles H. Lum, 
assistant general manager, National 
Board of Fire Underwriters; Jay W. 
Stevens, chief, Bureau of Fire Preven- 
tion, National Board of Fire Underwrit- 
ers. 





Cc. J. AYRES A VISITOR 


Clinton J. Ayres of Saranac Lake, N. 
Y.. one of the most enterprising agents 
in the East, was a New York City visitor 
this week. He represents the Royal, 
Continental, Boston, Northern, Hartford, 
North British & Mercantile, Phoenix 
of Hartford, Agricultural, Great Amer- 
ican, Home Underwriters, Glens Falls, 
Niagara, and Providence & Washing- 
ton. 





_ 
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W. E. Mallalieu 25 Years 
With National Board 


MANAGER FOR TWELVE YEARS 


Board’s Activities and Importance Have 
Under 


Mallalieu’s Direction 


Grown Tremendously 


Mallalieu, general 
Board of 


W. E. 
the National 


manager of 


Fire Underwrit- 





W. E. 


MALLALIEU 


the insurance 


fraternity as one of the most level head- 


ers, regarded throughout 


ed organization managers in the history 
of the the West on 
Wednesday, marked the 


25th anniversary of his coming to the 


business, was in 


which day 


—— 


National Board. He-joined the Board on 
December 9, 1900, as a member of the 
staff of electrical engineers, shortly after 
he graduated from Stevens Institute. 


Mr. Mallalieu’s work soon attracted 
the attention of his superior officers, and 


in 1906 he was made assistant to the 
genesal agent who in those days was 
the chief operating executive. Three 
years later he became assistant general 
agent and then general agent, in 1910, 
to succeed Henry K. Muiller. Since 
1913, Mr. Mallalieu has been general 
manager, and upon his shoulders has 
rested the responsibility for the effi- 
cient conduct of the Board’s affairs. 


The growth of the organization and the 
enlarged activities under 
his generalship speak for themselves. 


scope of its 


Among the peace-time accomplishments 
of the organization in recent years have 
been the creation of its actuarial bureau, 
which has the national center 
of fire loss claims and underwriting ex- 
perience; the marked extension of fire 
prevention effort, which means greater 
to life and property; greatly in- 

membership; improvement of 
the adjustment situation; the organiza- 
tion of a public relations department ; 
the more effective prosecution of in- 
cendiaries, and the merging of certain 
sectional bureaus with the National 
Board forces so that it is now operat- 
ing on a truly national scale, with legal, 
engineering and arson investigating serv- 
ice available in the Middle West and 
on the Pacific Coast, as well as in the 
least. 

The progress of an institution is usual- 
ly the reflection of some ruling per- 
sonality and in no case is this truer than 
it is with the National Board, the pres- 
ent status of which is largely the out- 
come of the untiring thought and energy 
expended by Mr. Mallalieu in further- 
ing its far-seeing objectives. 

Among Mr. Mallalieu’s other activities 
at the present time is supervision of 
the new fourteen story building being 
erected by the National Board. 


become 


safety 
creased 











O. J. PRIOR, President 








INCORPORATED 1868 


Che Standard Five Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 








COMMISSIONERS’ MEETING 


Next Annual Gathering at Los Angeles; 
Approved Present Short Rates 
Fire Tables 

The Insurance Commissioners at their 
convention in Chicago this week de- 
cided to combine the 1926 winter gather- 
ing with the regular annual autumn 
meeting and hold the event in Los 
Angeles. The spring meeting in 1926 will 
probably be held at French Lick Springs. 
The committee on unauthorized insur- 
ance this week announced that it is still 
studying the subject. 

Commissioner Shelton W. Saufley of 
Irankfort, Ky., offered Wednesday a 
committee report recommending that no 
change be made in the presentation of 
the new short rate fire table. He stated 
that the present short rate tables were 
entirely satisfactory. The report of his 
committee was accepted by the com- 
missioners in conference. 


LIQUIDATE RECIPROCAL 

The William Penn Motor Indemnity 
Exchange, an automobile reciprocal with 
headquarters at Pittsburgh, has been dis- 
solved and is not in the hands of the 
Pennsylvania Insurance Department for 
liquidation. Liabilities total about $100,- 
000 with assets uncertain. 

Frederick B. McBride has resigned as 
manager of the marine department in 
the Chicago office of Marsh & McLen- 
nan, 


Jurisdiction Sought Over 
Lloyd’s of London in U. S. 
Another attempt was made Wednes- 
day to secure jurisdiction over Lloyd’s 
of London in this state so as to force 


court actions on claims to be tried here 
rather than in England. The case was 
that of Bobe vs. Lloyd’s and counsel 
for Miss Bobe claimed that for New 
York business all the members were 
jointly bound as partners. This was de- 
nied by Chairman Percy G. McKinnon 
of Lloyd’s who stated in an affidavit 
that: 

“No underwriting member of Lloyd’s 
or syndicate of such underwriters is en- 
titled to style himself or themselves 
Lloyd’s, nor do they in fact do so.” 

It was shown in court that the only 
contract in the Bobe case was signed 
in the name of Lloyd’s. A former super- 
intendent of insurance of New York who 
was in court said that some court ruling 
on the legal status of Lloyd’s in this 
country would be most helpful to the 
department now. 


William Otis Badger, Jr., Milo Otis 
Bennett and Paul D. Compton = ap- 
peared for Miss Bobe and _ Herbert 


Barry, of Barry, Wainwright, Thacher 
& Symmers, appeared for Lloyd’s. 





ADMITTED TO VIRGINIA 
The General Insurance Company of 
America has been admitted to Virginia 
to write fire and kindred lines. 





LOYAL TO FRIENDS, AND 


TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


FIREMEN’S 
INSURANCE CO. 
of Newark, N. J. 


Organized 1855 
Statement January 1, 1925 


ASSETS AND LIABILITIES 
Capital ....... $3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 8,536,871.80 


Net Surplus.... 3,586,660.11 


Assets ....... $15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

Joha Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaughan, Secretary 

A. H. Hassinger, Secretary 

Welle T. Bassett, Secretar 


THE 
GirardF.«M. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus.... 


3,213,098.14 
1,260,934.06 





ere $5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 











Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
John A, Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


THE 
MECHANICS 
INSURANCE CO. 
of Philadelphia 
Organized 1854 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital .......$ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
all other liabilities | 2,575,127.95 


Net Surplus.... 1,000,362.98 





Assets ........$4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 











H. M. Schmitt, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Thos. A. Hathaway, 

A. H. Hassinger, 

Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus. ... 


3,751,385.75 
501,427.56 





Assets ........$5,252,813.31 
Policyholders’ Surplus 
$1,501,427.56 











LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
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Adjusting Separate 
And Combined Policies 


CORRESPONDENTS IN THE CASE 


An Instance Showing How Combined 
Policy Simply Saves Issuing of Two 
Separate Contracts 





An Indiana agent submits to his com- 
pany the following questions: 

1—If assured has $2,000 combined 
insurance and a $3,000 fire policy in 
addition, how much will he get in 
case of total loss if the property is 
worth more than the amount of in- 
surance? 

2—Is there any difference between 
combined and separate policies, and 
if so, what? 


To which the company has replied: 


1—There is a special tornado pro- 
vision of the combined policy which 
states that “in all other respects the 
conditions and requirements contained 
in this policy relating to the fire in- 
surance shall apply and govern in all 
matters pertaining to this cyclone, 
tornado and windstorm insurance, and 
in case of loss hereunder, where the 
word ‘fire’ occurs, the term ‘cyclone, 
tornado and windstorm’ shall be con- 
sidered as added’—so that except as 
otherwise provided in the “Special 
Provisions,” wherever the 
word “fire” appears, it is made to 
cyclone, tornado and 
insofar as the tornado 
feature of the policy is concerned. 
The fire policy in lines 36 and 37 con- 
tains a provision that 


Tornado 


read “fire, 
windstorm” 


“if a building or 
any part thereof fall, except as a re- 
sult of fire, all insurance by this policy 
on such building or its contents shall 
immediately cease. Therefore, the 
fire policy would not be liable for 
any part of the loss if the building or 
any part thereof fell as a result of 
cyclone, tornado or windstorm; but 
if a damage were sustained by a storm 
which did not cause any part of the 
building to fall, and fire ensued, then 
the tornado part of the combined po- 
licy would pay the windstorm dam- 
age, not exceeding $2,000, and the fire 
part of the combined policy, not ex- 
ceeding $2,000, would contribute with 
the $3,000 fire policy to pay the fire 
loss. 
2—The combined policy was de- 
signed as a convenience to save issu- 
ing separate policies. If separate po- 
licies were issued, the tornado policy, 
as it stood before the “Bridging the 
Fire-Tornado Gap” endorsement was 
adopted, would simply assume such 
loss or damage by tornado, windstorm 
or cyclone as occurred previous to any 
loss or damage by fire, not exceeding 
the face of the policy; and the fire 
policy would be liable for the fire 
damage not exceeding the face of the 
policy, unless the building or any part 
thereof fell as a result of a windstorm, 
so that if fire immediately followed 
that caused the building or any part 
thereof to fall, there would have been 
a loss by fire for which the assured 
could not recover. The Bridging the 
Gap endorsement, however, would 
step in and cause the tornado policy 
to also be liable for the ensuing fire 
loss if the building or any part there- 
of fell as an immediate and direct 
result of windstorm, not exceeding in 
the aggregate the amount of the tor- 
nado insurance. 
In summing up: 


The company would be liable under 
the Tornado part of the combined po- 
licy for the windstorm damage, as 
well as the fire damage, if the building 
or any part thereof fell as a result of 
the windstorm and fire immediately 
followed as a direct result of the 


storm, for not exceeding, of course, 

the amount of insurance applicable to 

the hazard of windstorm, being $2,000; 

If no part of the building fell as the 
result of windstorm and fire ensued, 
the windstorm part of the combined 
policy would be liable for the wind- 
storm damage, not exceeding $2,000, 
and the fire part of it wowd be liable 
for the fire damage, not exceeding 
$2,000, and contribute in such propor- 
tion as the $2,000 bore to the whole 
fire insurance of $5,000. 

The straight fire policy would not be 
liable if any part of the building fell 
as a result of windstorm. 

You will observe that both the com- 
bined policy and separate tornado and 
fire policies would be on an even keel 
and that the combined policy simply 
saves the issuing of two separate po- 
licies. 





ORANGE COUNTY MEETING 





Nearly Forty Agents Turn Out at 
Middletown Session; Mayor Is an 
Insurance Agent 
The Orange County. Insurance Agents’ 
Association met December 3 at Middle- 
town, N. Y., about forty of the —- 

eight members being present. John B 
Rodgers, of Warwick, president of the 
association, presided. One of the prin- 
cipal addresses was made by Mayor Abe 
McArdell, who is also an _ insurance 
agent. He told of his efforts to secure 
standard fire plugs and hose equipment 
and of the opposition to the plan from 
political sources. He urged local agents 
to support the movement for this stand- 
ardization. 

LeGrand Pellet, of Newburgh, report- 
ed on the internal controversy of the 
New York Automobile Association and 
said that Oscar J. Browne, who was 
recently defeated by an insurance man 
as president because of his attempt to 
get the association behind the idea of 
mutual auto insurance, was to try again 
next year to put his plan across. C. H. 
Doscher, field secretary of the National 
Association of Insurance Agents, also 
spoke. A fire prevention committee was 
appointed with the following members: 
President McArdell, chairman; LeGrand 


Pellet, Fred W. Fowler, Port Jervis; 
Warren M. Gildersleeve, Central Valley, 
and D. A. Olsen, of Walden. 


MAY BECOME  SELF-INSURERS 





Lansing, Mich., City Council and Board 
of Education Considering Plan; 
Agents Now Get Fire Lines 

Self-insurance proposals are being con- 
sidered by both the city council and the 
board of education of Lansing, Mich., as 
means of protecting public property 
against fire losses. Local agencies 
which have had a considerable business 
from these municipal sources are going 
to make a strenuous effort to retain it, 
it is indicated, and a more or less heated 
controversy may result as both the coun- 
cil and board are said to be divided in 
sentiment as to the advisability of adopt- 
ing the schemes which, oddly, were pre- 
sented before both bodies on the same 
meeting night last week. 

The city affairs committee of the 
council has been assigned the job of 
investigating the feasibility of a self-in- 
surance plan for all city property under 
the council’s jurisdiction. The city at 
present carries only its own compensa- 
tion and public liability risks, all fire cov- 
erage and surety and fidelity bonds be- 
ing obtained from regular carriers. 
Some dissatisfaction over a_ single 
line written on the city hall is said 
to be behind the present movement 
instigated by one or two aldermen pro- 
posing complete assumption of all risks 
by the municipality itself. 





NEW BOOK ON CREDIT RISKS 

A. E. Swain, a fellow of the Corpo- 
ration of Insurance Brokers, and also 
connected with several English public 
utility enterprises, has written a book 
on “Commercial Credit Risks—I*xport 
Credits and Credit Insurance,’ newly 
published by Isaac Pitman & Sons. The 
principal question with which the book 
deals is whether credit insurance, as the 
term is understood in England which is 
quite different than the meaning of it 
in the United States, can best be pro- 
vided by the government or by private 
firms. What the English business man 
understands by “credit insurance” is the 
guarantee provided to protect him 
against loss in the export trade. While 
the book is not a general treatise on 
credit matters as the title might indi- 
cate, it still contains much that is of in- 
terest to credit managers. 


— 


MAY REVIVE COMPANY 





Reunion of Old Fireman’s of Baltimore 
in That City; Went Under 
After Big Fire 

Rumor is heard of the possible reor- 
ganization of the old Fireman’s Insur- 
ance Company of Baltimore, which went 
out of business in 1904 following the 
disastrous Baltimore fire. A dinner re- 
union of those formerly associated with 
the Fireman’s was held a few days ago 
in Baltimore at the Hotel Rennert. The 
idea of the reunion was conceived by 
Jacob Gross, Jr. Those present at the 
meeting included the following: 

Harry L. 
the old 


Riall, who was secretary of 
Fireman’s of Baltimore; J. 


Arthur Nelson, president of the New 
Amsterdam Casualty; Thomas R. Pur- 
tam, vice-president of the New Amster- 


dam Casualty, with headquarters in New 
York; Mr. Poe, special agent of the 
Royal; Herbert A. Rossmann, of Riggs, 
Rossmann & Hunter; John C. Jett; Ja- 
cob S. Barnes; Edward Brady, mz ~— 
of the National Liberty; Walter E. La- 
Mar; Paul Neuse, whose father was for- 
merly connected with the old insurance 
firm of Allman & Gallagher; Charles 
Minnick; Samuel T. Beale, secretary and 
treasurer of the Riall-Jackson Company; 
Leif Kareckson, president of the South- 
ern Soda Fountain Company; William 
McGowan; Henry Rogers, special agent 
of the Continental in New York; Ed- 
ward Eager; John Stevenson, and Wil- 
liam Lyons. 


ADJUSTERS TROUBLE NEWARK 

Reports are that many of the pub- 
lic adjusters who made continuous 
trouble for the fire insurance offices in 
New York City by their activities at all 
hours of the day and night in getting 
a hold of assureds when fires occured 
and promising them big returns from the 
insurance companies, have now appeared 
in Newark. They had _ their wings 
clipped by Superintendent Beha of New 
York in July and now the Newark daily 
press complains that many of these un- 
desirable adjusters are today playing 
their game in that city. 














f>FRED J JAMES Se G 











jBOIW.BLOSSOM GLE Wi WM. A. BLOBGETT : He uF WALLIN 








——— 5 a 














~@. UNITED STATES MANAGERS 
* 123 WILLIAM STREET, NEW YORK. 





























GENERAL FIRE ASSURANCE CO. |). 


of Paris, France 


URBAINE FIRE INSURANCE CO. |” 


of Paris, France 


EAGLESTAR & BRITISH DOMINIONS = | 
INSURANCE CO., Ltd. I 


of London, England 


Underwriting Service Throughout The United States | 


| 

| 
<e l 
CARROLL L. DE WITT I 4 
Assistant US, Manager~ ese 
ae | 
} | 
||| 
1} \\| } 
Ohh 
ra 





























PACIFIC COAST DEPARTMENT, 















































<\ een” UNDERWRITER sacra 


————— 









December 11, 1925 











and Insurance 


Every pair of shoes is a symbol of 


the importance of Insurance. 


How many times did insurance enter into the 
life of this pair? How many policies safeguarded 
that pair? From the time the leather was tanned 
until the box was removed from its shelf in the 
store the investments of the maker, distributor, 
shopkeeper were protected by Insurance. 


One has only to think of the millions upon millions 


fe a: 








of shoes in every day use to realize the vast ex- 
tent and intricate workings of Insurance. 


In the great mill sections devoted to manufac 
turing shves, the Liverpool & London & Globe 
is a familiar name. Its service is seen from the 
safeguarding of vast factories to the protection 
of the humble homes of thousands of workers. 
Many shoes treading the highways of the Nation 
today have at some time borne the protection of 
the L. & L. &G. 
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Lewis No Pessimist 
About Great Britain 


TALKS ON ECONOMIC PROBLEMS 





Says England Is Meeting All of Its 
Problems Courageously and Will 
Win Out in Upheavals 





While Hugh Lewis was in Canada the 
fast week in November he talked with 
representatives of “The Gazette” of 
Montreal relative to conditions in Great 
3ritain of wide general interest. The 
general manager of the Liverpool & 
London & Globe does not take a pes- 
simistic view of the situation. The story 
follows : 

Hugh Lewis, general manager of Liv- 
erpool & London & Globe Insurance 
Company, of Liverpool, England, is on 
a tour through Canada and the United 
States in the interests of his company’s 
business, and Lewis Laing, Canadian 
manager of the company, has accom- 
panied him, 

Through his contact with men of com- 
merce and politics in the country, and 
through his own observations, Mr. Lewis 
has been increasingly impressed with the 
great opportunities that await the ener- 
getic immigrant. With such vast areas 
of rich land, and the as yet une xplored 
mineral resources of the country, one is 
compelled, in his opinion, to believe that 
in the future Canada will come to occupy 
a position in the commercial progress of 
the world of considerably greater power 
and importance than she even now holds. 

Mr. Lewis went on to say that he was 
distressed to hear of English publicists 
speaking, no doubt honestly enough, in 
the States and elsewhere in a vein of 
what was unjustified pessimism about 
their own country. Great Britain had 
burdens enough to carry, but to insinu- 
ate that she was being crushed by them, 
whereas, in fact, she was decreasing, and, 
he believed, overcoming them, was most 
unfortunate and simply made matters 
worse by creating lack of confidence. 
Problems of Old Country 


The Old Country had three outstand- 
ing post-war problems to face: the bal- 
ancing of her own budget, her interna- 
tional indebtedness, and the state of her 
trade, and with it, unemployment. As 
to the first, she has a record second to 
none, for she has balanced her budget 
annually and without fail since the 
armistice; as to the second, her debts 
abroad, she has acknowledged them, and 
contracted to pay them to the full, thus 
allocating to herself an almost intoler- 
able measure of taxation; as to the third, 
her trade and unemployment, in spite of 
the much abused and condemned and 
in many ways no doubt undesirable dole, 
Great Britain has (he thought he was 
correct in this statement) a greater ab- 
solute and proportionate share of the 
world’s trade than before the war. There 
is every reason, Mr. Lewis said, to have 
confidence in the Old Country, judging 
from the way in which she is meeting 
all her present obligations and prob- 
lems, and, indeed, it may be claimed 
that she has weathered the post-war 
economic and political upheavals as well 
as, if not much better, than many of her 
allies and is at this moment in a sound 
position, morally, politically and com- 
mercially, to take advantage of the in- 
evitable improvements in trade that the 
future must bring. 

A Nation’s Discipline 

On what might be termed the moral 
side, Mr. Lewis added, the people of 
Great Britain as’ a whole, and quite ir- 
respective of class, are passing through 
a period in their history when self- 
discipline and self-sacrifice and a per- 
sonal restriction, often voluntarily im- 
posed, of luxuries, not to say comforts, 
were marked, being characteristic of 
the life of the nation, and Mr. Lewis 
confidently believed she would come 
through the trial just as she had pre- 
viously survived other equally bitter ex- 
periences in her history. 


Prior to arriving in Canada, Mr. 


Lewis had spent some weeks in the 
United States, where he received much 
kindness, and for whose people he had 


a great admiration but it was moving 
and inspiring to find himself once more 
standing shoulder to shoulder with fel- 
low citizens of the British Empire. He 
furthermore commented on the warm 
welcome and hospitality accorded to him 
in Montreal and Quebec, in which cities 
he had been privileged to make social 
and business contact with many of their 
leading citizens, amongst whom _ had 
been General Sir Arthur Currie, Sir 
Frederick Williams-Taylor, Col. Molson 
and others. 

A fellow visitor is his son, Mr. John 
Lewis, M.A., a graduate of Cambridge 
University, and an international hockey 
player. 





CONNECTICUT ASS’N TO MEET 
Annual Gathering in Hartford Decem- 
ber 14; N. Moray, W. H. Bennett, 
H. P. Dunham Among Speakers 
The Connecticut Association of Insur- 
ance Agents will hold its annual meet- 
ing on Monday, December 14, at the 
Hartford Club in Hartford, Conn. An 
elaborate one-day program has been 
prepared with several good speakers and 
topics for general discussion included. 
The meeting will open at 11 a. m. with 
President Thomas D. Faulkner presiding. 

Following is the program: 
President’s report; secretary’s report; 


treasurer's report; reports of county sec- 
retaries and membership, fire prevention, 
legislative and blanks committees. 

Report of special committee on new 
constitution and by-laws, with discus- 
sion of the same. 

Address on “State Associations and 
Their Relation to National Problems” by 
Secretary Walter H. Bennett of the Na- 
tional Association. 

Dinner at one p. m. with after-dinner 
talks by Mayor Norman S. Stevens and 
Insurance Commissioner. Howard P. 
Dunham. 

Discussion of the topic “Finance com- 
pany Competition, Is It a Benefit or a 
Menace to the Business?” 

Address on “Side-Lines, the Local 
Agent’s Undeveloped Asset,” by Norman 
Ek. Moray, general manager of the 
Hartford Accident & Indemnity. 

Discussion on “The Most Profitable 
Side-Line My Agency Has Ever Sold 
and How It Did It.” 

Talk by H. M. 
Aetna Life. 

Report of resolutions committee and 
elections of officers. 

Address on “The Connecticut Associa- 
tion of Insurance Agents. Its Accom- 
plishments, Past, Present and Future,” 
by Donald G. 
member of the National Association ex- 
ecutive committee. 


Gravenguard of the 


North, of New Haven, 


BROKER LOSES LICENSE 

The insurance brokerage license of 
Beatty & Co., Inc., of New York City, 
has been revoked by Superintendent 
Beha. The action was based on charges 
of untrustworthiness in failing to ac- 
count for funds received in payment of 
a loss. 


INSURANCE IN INDIA 

The Calcutta correspondent of the 
London Times writes that the South In- 
dian Chamber of Commerce is urging that 
foreign insurance companies doing busi- 
ness in India should be required to in- 
vest the bulk of their funds and assets 
only in India. During a discussion of the 
Insurance Bill with the Secretary of the 
Commerce Department, Government of 
India, the representatives of the Cham- 
ber pointed out that Indian securities 
gave a more attractive yield than se- 
curities of other countries, while pro- 
viding safety, and that by foreign insur- 
ance companies investing abroad funds 
earned there considerable money was 
drained out of the country which would 
otherwise be available for investment in 
India. 
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A Proper Fit 


OUR tailor takes great pride in giving you a perfect 
fit. Not only does he satisfy you, but as you wear the 
suit it is a constant advertisement of his skill. 
appearing, satisfied 


customers 


as clothing does, yet insurance should satisfy, and 
it is up to the agent to see that his clients’ insurance 
clothes fit properly. 
but a correct amount of 
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The Continental agent is well supplied with the tools 
tailor insurance garments that fit and 
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\\ iP no form of selling does confidence play amore 
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important part than in the selling of insurance— 
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an intangible service of a technical nature. 
















Any agent who represents the Fireman’s Fund 
can sell with unbounded confidence—in the se- 






curity of the contract, of course, but, more im- 
portant still, with confidence 1n the spirit in which 






the company will interpret its contract. 
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Monk Acts to Curb 
Unlicensed Insurance 


URGES FOUR CHANGES IN LAW 
Massachusetts Commissioner Prepares 
Recommendations for Legislative 
Changes 


Insurance Commissioner Wesley E. 
Monk of Massachusetts has prepared 
several recommendations for changes in 
the insurance laws of the 
he will submit to the next session of 
the legislature. In the first place he 
urges that he be empowered to sell the 
books and papers of the New England 
Equitable which has been in the hands of 
a receiver since 1917. The receiver has 
now been discharged as all obligations 
of the company met and the assets dis- 
tributed. 

It is also recommended that expenses 
incurred by the insurance department 
in connection with the examination of 
Massachusetts insurance companies shall 
be borne by the companies and not by 
the department as heretofore; moreover, 
that foreign admitted companies be re- 
quired by law forthwith to notify the 
commissioner of any changes in capital 
stock, guaranty or deposit ay 

One of the problems tacing the 
Massachusetts insurance department is 
that of dealing with brokers and agents 
acting for unlicensed foreign insurance 
companies. Commisisoner Monk has 
four changes to recommend in_ order 
that the department may control the un- 
authorized insurance situation. Follow- 
ing are Mr. Monk’s recommendations 
on this subject: 

“1, Section 160 of chapter 175 of the 
General Laws makes it unlawful and a 
criminal offense for a person to act or 
aid in any manner in the negotiation, 
continuation or renewal of a policy of 
insurance with a foreign insurance com- 
pany not duly licensed to transact busi- 
ness in the Commonwealth. This sec- 
tion does not prohibit the solicitation 
of residents of the Commonwealth to 
accept policies in. unlicensed foreign 
companies. 
it appears that a person may solicit an- 
other to take insurance in an unlicensed 
foreign company with impunity and that 
he apparently commits no offense un- 
less a policy is in fact negotiated and 
he has acted or sided in some manner 
therein. 

Should Bar Solicitation 

“Cases have occurred in which it ap- 
peared that a person had solicited in- 
surance but where there was no evidence 
of any overt attempt to negotiate or 
actual negotiation of a policy. 

“A prohibition against solicitation of 
insurance for unlicensed foreign com- 
panies is entirely sound, reasonable and 
necessary for the protection of citizens 
of the Commonwealth and only fair to 
licensed companies and insurance agents 
and brokers who pay taxes and license 
fees in large sums to the Commonwealth 
for the privilege of transacting busi- 
ness under its authority. 

“2. Section 160 now penalizes a per- 
son who ‘for a person other than 
himself’ negotiates a policy in an un- 
licensed foreign company. This sec- 
tion as construed by the Supreme Judi- 
cial Court in Commonwealth vs. Nut- 
ting, 175 Mass. 154, apparently applies 
whether the person negotiating the in- 
surance is acting as an agent of the ap- 
plicant or the insured or as an agent of 
the unlicensed: insurance company. The 
phrase above quoted appears to have 
been imported into this section by St. 
1919, chapter 130, apparently to make 
it clear that the statute was not in- 
tended to prohibit a resident of the 
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As the statute now stands,- 





Commonwealth from directly procuring 
a policy of insurance for himself in an 
unlicensed foreign company. The phrase 
quoted, however, would seem to furnish 
some ground for the contention that 
the prohibition of this section does not 
extend to one who acts as the agent of 
an unlicensed foreign company and not 
at the same time as the agent of the 
applicant or the insured, but in view of 
the decision above quoted, it may be 
that this contention is untenable. It is 
my opinion, however, that it would be 
advisable to amend this section so that 
its prohibitions will specifically apply 
to one acting as the agent of another 
or as the agent of any such unlicensed 
company. 

“3. Section 168 of said chapter pro- 
vides for the licensing of special in- 
surance brokers who are empowered to 
negotiate certain classes of insurance in 
unlicensed foreign insurance companies. 
The prohibitions of section 160 appear 
to apply to a duly licensed insurance 
broker who might secure policies in an 
unlicensed company through a duly li- 
censed special broker acting under sec- 
tion 168. It is a matter of common 
knowledge that a licensed broker rep- 
resenting a client who cannot secure in- 
surance in a licensed company secures 
policies in an unlicensed company, which 
are negotiated through a duly licensed 
special broker. There is no good reason 
why a duly licensed broker should not 
be permitted to deal with a duly licensed 
special insurance broker. This section 
should be amended to take care of that 
situation. 

“4. Section 171 of said chapter 175 im- 
poses a personal liability on an ‘insur- 
ance agent’ under any policy which he 
unlawfully makes in an unauthorized 1n- 
surance company. The term ‘insurance 
agent’ as employed in this section, un- 
doubtedly denotes such an agent, as 
defined in section 162 of said chapter. 
The prohibition in section 160 against 
the negotiation of insurance in an un- 
licensed foreign company applies, ex- 
cept as otherwise provided therein, to 
any person whether or not he technically 
acts as an insurance agent within the 
purview of the definition in section 162. 
Section 171, as it now reads, does not 
apply to an insurance broker or to other 
persons. The provision of section 171 ap- 
pears to be a salutary one and in my 
judgment it should be amended to im- 
pose a personal liability on any person 
who negotiates insurance in an un- 
authorized insurance company. 

A bill embodying these recommenda- 
tions is respectfully submitted. 


SPECIALS SEE PRIZE FIGHTS 





Annual Get-Together Dinner of Sub- 
urban New York Field Club Proves 
Entertaining Affair 
Good fellowship and jollification pre- 
vailed at the annual Get-Together of 
the Suburban New York Field Club held 
Monday night at Beefsteak Charlie’s 
New York. Over 60 field men respond- 
ed to the Arthur H. 
Stevens to attend, as well as the follow- 
ing company guests: O. L. Brooks, Ni- 
agara; A. E. Gilbert, Hanover; Herbert 
H. Ray and L. C. Williams, Atlas; 
Frank H. Mitchell, American of New- 
ark; J. D. Erskine, Northern of Lon- 
don; Arthur ‘Nelson, Fidelity-Phenix; 
W. L. Hayden, of Chas. E. Wickham’s 
office and Edward J. Reilly, independent 

adjuster. 

The beefsteak dinner was followed by 
a series of boxing bouts. Few of the 
fieldmen knew that they were to be en- 
tertained by such pugilistic celebrities as 
Eddie Herbst, National junior welter- 
weight champion, and Dick Kenny, 
metropolitan light heavyweight cham- 
pion. This bout was arranged by Joseph 
Lear, a local agent at Western New 
York, N. J., under the auspices of the 
Bronx Y. M. C. A. Several exhibition 
matches were also enjoyed by those 
present. 

One of the humorous features of the 
evening was the attempt made by Arthur 
Stevens, the club’s popular secretary, to 
keep from getting hit himself as he ref- 
ereed one of the bouts. 


call of Secretary 





PACIFIC UNDERWRITERS HERE 

Representatives of the Board of Fire 
Underwriters of the Pacific are 
ed in New York on Monday 
with executives of companies here on 
the general agency situation on the 
Pacific Coast. This conference will be 
held at the Waldorf-Astoria Monday 
morning. Among those who will be pres- 
ent at this meeting will be the following: 
President William Deans, Vice-Presi- 
dent George O. Hoadley and A. M. 
Brown, chairman of the executive com- 
mittee of the Board of Fire Underwrit- 
ers of the Pacific; W. S. Jackson, Crum 


expect- 
to conter 


& Forster fleet; A. T. Bailey, North 
sritish & Mercantile; W. W. Potter, 
Firemen’s of Newark; Ray Decker, 


Home, and J. 
Fire. 
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American Lloyds Not 
Lacking in Nerve 
TRIES TO ENTER MICHIGAN 
Without Being Admitted to State 

Licenses for Agents Are Requested 

from Commissioner 

\n illustration of the persistence of 
some of the Chicago Lloyds organiza- 
tions in attempting to break into states 
where insurance departments have re- 
fused to grant them licenses was pro- 


' 
vided the 


Michigan 
ment last week, 


insurance depart- 

Despite the fact that a previous at- 
tempt to obtain authority to transact 
business in Michigan met with a com- 
plete lack of American 
Lloyds organization wrote the depart- 
ment enclosing requisitions for two 
agents to represent the company at 
keaton Rapids, Mich., a small town a few 
miles from Lansing. 


success, the 


The letter, in view 
of the circumstances, was a model of 
studied assurance, Commissioner Leon- 
hard T. Hands being asked, without a 
hint that the procedure would be un- 
usual, to issue licenses for the men 
named as soon as possible and forward 
them to the Lloyds offices. 

Department officials, after recovering 
from the shock of ‘the “nerve” exhibited 
by American Lloyds, wrote the com- 
pany to the effect that it had not been 
authorized to do business in Michigan 
and that, therefore, the requisitions could 
hot possibly be honored. To make cer- 
tain that no effort would be made to 
write unauthorized business in the ter- 
ritory named, letters were also sent to 
the supposed agents, informing them of 
the situation and warning them of the 
consequences of attempting to represent 
the Lloyds insurers without licenses. 

When one of the letters was returned 
marked “unknown” and no reply was 
received from the other, it was deter- 
mined to go a little further into the 
matter. An old Eaton Rapids agency, 
long in reputable standing with the de- 
partment, was communicated with, its 
otheers being asked to obtain any pos- 
sible information in regard to the per- 
sons named in the Lloyds requisions. 
Although Eaton Rapids is hardly out 
of the village officials of the 
agency were unable to identify either 
name and they have, to date, discovered 
no evidence that these individuals are 
residents of the place. The = suspicion 
now exists in the department that the 
American Lloyds concern wanted the 
licenses to turn over to home office men 
who might, then, be sent into the Eaton 
Rapids territory to sell some of the 
varied assortment of “coverages” 
handled. 

The Michigan department has already 
passed judgment on the Lloyds carriers 
in general through a ruling of Com- 
missioner Hands to the effect that no 
such carrier will be licensed in the state 
until a complete and satisfactory settle- 
ment has been made of the situation in 
Chicago. A careful watch is being kept, 
even, to prevent the placing of any lines 
with these Chicago Lloyds organizations 
which authorized companies do not ac- 
cept. To assist in ehecking on all such 
risks placed, a recent ruling was pro- 
mulgated ordering that every such case 
be reported in full to the department 
that the responsibility of the carrier 
might be passed upon by the commis- 
sioner. 


class, 


SUMNER BALLARD WINS 


The Mutzenbecher case against Sum- 
ner Ballard to compel the latter to ac- 
count for an interest in commissions 
earned on business on the Skandinavia 
and the National of Copenhagen has 
been dismissed by Judge Goddard of the 
United States District Court. At the 


opening of the trial on October 27 of 
this year motions were made by the de- 
fendant to dismiss the complaint on the 
ground that such interests as the plain- 
copartnership, had in 


tiff, a German 





commissions earned by Ballard under 
his contracts with the two insurance 
companies were subject to seizure by the 
Alien Property Custodian. As the 
claims were settled by the Alien Prop- 
erty Custodian an enemy alien has no 
standing in a case brought against the 
Custodian. 


_ JEFFERSON DIVIDEND 


Creditors of the defunct Jefferson In- 
surance Company, of Pennsylvania, will 
soon receive a first distribution of 30% 
of their claims and the insurance de- 
partment at Harrisburg hopes to make a 
further distribution of 20% in the near 
future. Claims totalling $830,053 against 
the company have been allowed. 


SQUARE CLUB DANCE 
The Insurace Square Club of New 
York held its annual entertainment and 
dance last Friday evening at the Hotel 
Pennsylvania. Fred A. Marsh was chair- 
man of the entertainment committee. 


A BRILLIANT AFFAIR 


About 250 People Attend Dinner Dance 
of Royal and Affiliated Companies 
at Hotel Astor 

The dinner dance of the Royal and af- 
filiated companies was a brilliant event 
at the Astor a few nights ago about 
250 attending. Among those attending 
were Walter Carter, F. B. Kellam, W. 
Mackintosh, C. R. Pitcher, Marshall 
Woodman and J. E. Hoffman of the 
Royal; Thomas Farquhar, of the New- 
ark; M. E. Jewett of the Royal Indem- 
nity; W. H. L. Simpson of the British 
& Foreign and Robert Whiteley, former 
chief auditor. Three women at the prin- 
cipal table were Miss Carrier, Mr. Kel- 
lam’s secretary; Miss David, personnel 
division; and Miss Burt, Mr. Wood- 
man’s secretary. 





Every dollar’s worth of improvement 
in your city is just so much more addi- 
ticn to values which need insurance. 








Hope for Newark Agreement; 
Present Officers Reelected 

The Fire Insurance Society of Newark 
met Tuesday of this week and re-elected 
the present officers as follows: C. W. 
Bailey, president; F. C. White, vice- 
president; William Y. Young, secretary- 
manager; Thomas L. Farquhar, chair- 
man of the executive committee ; Har- 
riet Pearson, treasurer. F. C. White and 
William Quaid were elected members of 
the executive committee to succeed 
themselves and Joseph E. Snell was 
elected a member to succeed F. G., 
Krueger. : 

It was reported by the executive com- 
mittee that it had secured as signatories 
of the new agreement companies writing 
nearly the required 90% of business in 
the Newark territory and the commit- 
tee hopes to secure enough additional 
names by January 1 to make the agree- 
ment effective. 
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In Chicago, during the past 
winter, some 314 fire alarms 
were received in one 24-hour 
period, followed by 200 more 


These figures are a striking 
service 
which the perfected system 
of fire alarm signalling is per- 
forming for American prop- 
Developed over 
seventy out over $113 000,000 since its 
years, the fire alarm telegraph 
is today at its highest stage 

















HE Springfield Fire & 

Marine Insurance Com- 
pany was founded in the days 
when Professor Moses’ G, 
Farmer, Dr. W. F. Channing 
and John N. Gamewell were 
perfecting the fire alarm tele- 
graph apparatus, 


Although unable to prevent 
fires, the company has paid 


organization, to replace burned 
property. 
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INSURANCE Co. 


SPRINGFIELD, MASS. 4 


Courtesy of THE GAMEWELL COMPANY 


Operators acquire amazing. skill 
and speed in operating the trans- 
mitting mechanism. Signals from 
the street boxes are sent over two 
different lines to guard against the 
failure of either mechanism or 
men. The importance of this is 
easily appreciated when it is con- 
sidered that 70 per cent of the loss 
in fires of $10,000 or over is caused 
by delayed alarms. 


In addition to keeping the muni- 
cipal fire protection at its highest 
efficiency, the fire alarm telegraph 
has also been established in stores, 
factories and even private houses, 
where it has been the means of 
saving a vast amount of money in 
prevented fire losses. 
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Most Sections of Country 


Not Immune fromEarthquake 
By W. L. Reid 


Automobile Insurance Company 


It is pertinent to point out right at 
the commencement of this article that 
earthquake insurance, while it has 
reached its place in the insurance world 
following the earth shocks which oc- 
curred in this country within the last 
year, is becoming a difficult line to place 
with the earthquake-writing companies. 
Most of them have practically ceased 
writing the line, some still write it to a 
very limited extent and the majority who 
are writing it will not accept the liability 
except in the same amounts as the fire 
line on the specific risk. In short there 
are few companies, if any at all, who 
are urging their agents to push earth- 
quake insurance and to actively solicit 
it. 

The companies feel that their resources 
accumulated after years of effort in the 
general fire insurance business should 
not be exposed to possible impairment 
by earthquake losses of great magnitude 
“not a serious hazard perhaps, but a 
potential one which’ can be classed in 
no other way than a catastrophe propo- 
sition. 


Government Has Been Lax in Study of 
Earthquakes 

This article therefore, rather than to 
act as a stimulant to agents is designed 
principally to show that America is not 
immune by any means from earthquakes, 
but rather that we are actually in for a 
series of earth disturbances of intensity 
which it is impossible to estimate. There 
will also be shown here sources of in- 
formation regarding earthquakes in this 
country. 

In an effort to secure reliable data 
from the Government authorities we 
tind if we are correctly informed that 
the Government has been lax in the 
study of earthquakes, perhaps due to the 
fact that the only bureau of the govern- 
ment delegated to study earthquakes— 
the United States Coast and Geodetic 
Survey—has no specific apropriation for 
this purpose. The earth activity in re- 
cent months, however, has brought about 
a situation that demands study and we 
now learn that the Bureau is progressing 
with its seismological work and it is 
probable that before long we will have 
absolutely reliable data to assist us in 
our own work. The director of the Bu- 
reau has stated in a recent article that 
the work will go on as completely as 
funds and personnel will permit. 

The two organizations carrying on 
most extensive work in the study of 
earthquake situation are the Engineer- 
ing Economic Foundation and the Seis- 
mological Society of America. 

The Engineering Economics Foundation 

The Engineering Economics Founda- 
tion headed by Dr. Hollis Godfrey of 
Boston is a source uf dependable earth- 
quake information. They have about 
three hundred sources about the country 
lor gathering information. Their re- 
search work has gone back over 100 
years and has been of a most thorough 
nature. It includes 16,000 records accu- 
mulated during the war studying the vi- 
brations of heavy guns and explosions 
and how to. meet'the results of famine, 
pestilence and certain developments 
which would also be associated with an 
earthquake. The Foundation is for edu- 
cational and study purposes, for the en- 
lightment of the public as to earthquake 
hazards and to also make industrial sur- 
veys. One important thing is their ap- 
Peal to local public utility companies to 
turn off gas and electricity whenever a 
tremor is reported. This worked out 
beneficially in Santa Barbara and saved 
the city from fire and destruction. 

No one according to Dr. Godfrey can 
predict when and where earthquakes will 
occur. The records show, however, that 


most earthquakes occur between Novem- 
ber and Spring. The earth movements 
recorded to date show this country de- 
veloping factors which tend to indicate 
the probability of severe earthquakes 
in the future. 

Analyzing the view of the foundation 
we find—that threatening earthquake 
hazards are imminent—that earthquake 
hazards can be controlled—and that the 
only way to accomplish this is through 
teaching and through public response in 
improving construction and advanced 
planning against such contingencies. 


The Seismological Society of America 
The Seismological Society of America 
located at Stanford University, Califor- 
nia, have given extensive time and study 
to seismological disturbances. They 
publish a bulletin regularly, the last one 
which is before us being dated June, 1925. 
In this bulletin there are ten separate 
articles of varied length touching prin- 
cipally upon the earthquakes which have 
occurred during the first half of this 
year. For example the most extensive 
shock—St. Lawrence earthquake—which 
occurred on February 29th, 1925, is the 
subject of a thorough analysis, together 
witih some photographs showing damage 
that was caused by that earthquake. 

Dr. Thomas A. Jagger in charge of 
the United States Government Hawaiian 
volcano observatory is one of the world’s 
greatest seismologists. One of his ar- 
ticles, well worth reading, appeared in 
Scribner’s magazine for October, 1924. 
He states that there have been five ma- 
jor disturbances in North America dur- 
ing the last four or five hundred years. 
Ot these no less than four have been in 
the Eastern or Central part of the con- 
tinent. There have been more than 250 
earthquake shocks in the Northeastern 
states during the last three hundred 
years. 

The first major earthquake was the 
St. Lawrence upheaval of 1663. The 
next was the great Boston earthquake 
of November 18th, 1755. 

In 1811 a severe quake had its center 
at New Madrid, Missouri, rocked the 
Mississippi Valley and was felt at Wash- 
ington, New York, Philadelphia and as 
far north as Detroit. 

In 1886 a terrible earthquake visited 
Charleston, South Carolina, which was 
felt as far north as Toronto and south 
as far as Jacksonville, while New York, 
New Haven and a large number of other 
cities felt the effect, and in 1906 was 
the San Francisco horror with which 
most of us are familiar. 

You will see from the above that the 
St. Lawrence, the Mississippi, Boston 
Bay, Carolina coast and the California 
coast have all been affected. 

On September 30th, 1924, the first of 
the present series of earthquakes oc- 
curred in the northeastern region. This 
was followed by the others on January 
7th, February 28th, March 7th, March 
20th, April 24th and April 27th and May 
12th, all minor disturbances, to be sure, 
but what they portend no one can tell. 

Even since then we have had the Los 
Angeles quake, June 12th, the Butte, 
Montana, quake on June 27th, and the 
Santa Barbara quake on June 29th. 
There have also been a few minor and 
localized disturbances since then in va- 
rious parts of the country. 


A Real Hazard 


The many newspaper and magazine 
articles which have been. written are 
enough'in themselves to cause the read- 
ers concern over what might happen to 
their property through an earthquake 
and the conclusion drawn by readers of 
the numerous articles published is re- 
flected in the tremendous number of 


applications for earthquake insurance re- 


ceived by the companies writing that 
class. Strange to say, these applications 
have not originated entirely in sections 
where earthquakes have happened, but 
there has been a very fair distribution 
of business from every part of the coun- 
try. 
rom these high spots of the earth- 
quake situation only one conclusion can 
be drawn and that is that there is a 
real hazard here and the wise property 
owner will pay just as much attention 
to his earthquake insurance problems 


as he does to his fire insurance prob- 
lems. 


TO OPEN OWN COAST BRANCH 
_ The Security of New Haven will open 
its own Pacific Coast department on 
January 1, 1926, at San Francisco under 
the management of Benton A. Sifford, 


now secretary of the California Insur- 
ance Company. The Security has been 
repreesnted in the Potter office in San 
Francisco for more than twenty years. 


215TH YEAR 


SUN 
INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH | 
55 Fifth Ave. - New York 
. WESTERN DEPARTMENT: 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome and Sacramento Sts. 
San Francisco, Cal. 
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General of Seattle 
in Row with Agents 


PRESIDENT ALLEGES BOYCOTT 


H. K. Dent Says He Will Carry Fight 
to Public If Agents’ Ass’n 
Makes Hostile Moves 


President H. K. Dent of the General 
of Seattle, a dividend-paying stock com- 


pany, is up in arms with the Insurance 
Agents’ League of Washington because 
of the latter’s resolution to refuse to 


do business with an insurance company 
represented by a local agent who also 
writes for a dividend-paying company. 
If an attempt is made to carry the agents’ 
resolution into effect Mr. Dent declares 
he will purchase page advertisements in 
the principal newspapers throughout the 
State of Washington and lay the facts 
before the public, and “let them know 
that the local agents’ league is endeavor- 
ing to make Washington a closed shop 
state for the insurance business. That 
by resolution they endeavored to boy- 
cott the only stock company in Wash- 
ington. 

Other statements made by President 
Dent against this alleged attempt at 
boycotting on the part of local agents 
follows: 

“The agents of the State of Washing- 
ton who passed and signed that resolu- 
tion have signed what might be their 
death warrant. If any agent doubts that 
statement, let him compare these actions 
to similar actions taken by other class 
associations. Let him compare it with 
the actions advocated by labor unions. 
: # * 

Hopes to Avert Controversies 


“No man can believe that a fight of 
this kind between Washington’s,; own 
home company and the local agents of 
the State, both of whom should be work- 
ng for the welfare of the public instead 
of fighting, could create a healthy or 
pleasant condition, 


Would Eliminate 
Fallen Bldg. Clause 


CAUSE OF MISUNDERSTANDINGS 


C. J. Duncan Says Banks in California 
Want Protection Against Risks 
Connected with Earthquakes 


Much hes been said lately 
fallen building clause 
fire policies because 
automatic 


the 
contained in many 
of the posstbility of 
termination of liability under a 
policy containing such a clause in case of 
In the opinion of 
fallen building clause 
radical and does not 

the interests of the 
However, many local agents take 
to this viewpoint, especially 
those agents living in California, and they 
believe the clause should be removed from 
fire policies. C. J. Dunean, 
manager of the W. Ross Campbell Com- 
pany, well-known Pacific Coast agency, has 
written an article for the “Underwriters’ 
Report’ in which he advocates elimination 
of the clause. Parts of his article follow: 


about 


a severe earthquake. 
persons the 
contains nothing 

seriously jeopardize 
assured, 


many 


exception 


insurance 


The earthquake at Santa Barbara 
in June has shown the necessity 
for elimination of the so-called “Fallen 


Building Clause” from fire 
licies insuring buildings 
the State of California. 

Insurance 


insurance po- 
or contents in 
and business under- 
that the State California pro- 
vides by law and makes mandatory the 
use of the “California Standard 
Insurance No other policy 
form would be permissible or legal. Lines 
numbered 71, 72 and 73 clearly 


men 


stand of 


Fire 
Policy.” 


read as 


of this clause by legislation. This 
would be accomplished by making the 
standard fire policy liable for 
sustained by fire only, after the 
a building and/or its contents, 
surance companies including 
rates a small added charge in 
mium under all fire policies 
upon any character of property in the 
State. Thus, the companies would be 
reimbursed and permitted to acquire a 


losses 
fall of 
the in- 
in base 
the pre- 
written 


substantial reserve for the payment of 
all such losses. State and municipal 
taxes are included in this manner and 
paid by the insurance buyer. 

We believe that the present arrange- 
ment is unsatisfactory, as the present 
waiver charge on certain classes of 
property are higher than can be justi- 


fied for the extra hazard compared with 
the fire hazard and rates. Possibly a 
great deal of unfavorable sentiment and 
opposition may be avoided by an imme- 
diate consideration and understanding 
upon the subject; it should not be de- 
layed until inimical legislation rips into 
the situation. 


HOME WINS $400,000 SUIT 
Arbitration Award Upheld by Supreme 
Court Against Rossia and Union 
Reserve on Excess Cover 
The Home has won its case against 
the Rossia of America and the Union 
Reserve under a loss excess cover con- 
tract, concerning the meaning of which 
the parties were in disagreement. Jus- 
tice Proskauer in the special term of the 
New York Supreme Court last week de- 
cided in favor of the Home on its mo- 
tion to confirm an umpire’s award and 
enter judgment against the two other 
companies. The motion of the Home 
was granted, that of the reinsurers was 
denied and the parties were instructed 
to agree upon the amount due under 
the contract as interpreted, or in the 
event that they could not agree upon 

an amount, to appoint a referee. 


The amount claimed by the Home was 
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in Three Volumes 
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A. F. DEAN 
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Edited by W. R. Townley 


Single sets .......... $15.00 each 
10 sets and up to 20.. 12.50 each 
20 sets and upwards.. 10.00 each 


All orders and correspondence in 
relation thereto should be ad- 
dressed to the publisher— 


EDWARD B. HATCH 
175 W. Jackson Blvd. 
CHICAGO, ILL. 











NIELSON TO LEAVE HANOVER - 


Starts Jan. 1 with J. W. DeMott & Son/ 
Brooklyn; President of Suburban 
Field Club 

Paul A. Nielson, special agent in=sub- 
urban territory for the Hanover; will 
join J. W. DeMott & Son, of Brooklyn; 
on January 1. This agency is one of the 

















and while we might follows: about $400,000 and the litigation was sub- 
welcome the pcvsonal gain that would , ee . mitted to board ol arbitration consisting 
accrue from this fight, we would de- “Fallen Building Clause Unless of Lyman Candee and Sumner Ballard as 
plore being a party to such a contest otherwise provided by agreement arbitrators and Vrank Lock as umpire. 
and would do anything in our power endorsed hereon or added hereto, The award of the arbitrators was made 
to prevent it. * * *” if a building or any material part about a year ago. 
Further in his statement Mr. Dent thereof fall, except as the result The Home was represented by Rum- 
threatens the Washington Insurance of fire, all insurance by this policy sey & Morgan, with David Rumsey of 
League with dissolution, stating that in on such building or its contents shall counsel, the Rossia and Union Reserve 
the event the league members carry out immediately cease.” were represented by Cabell, Ignatius & 
their intended ban on the General of It, therefore, must be apparent to all Lown and Davis, Polk, Wardwell Gardi 
Seattle after January Ist, he will refuse that by the fall of a building or any ner & Reed with John W. Davis, Hart- 
to allow any of his agents to remain in material part thereof, except as the re- well Cabell and Wallace T. Stock of 
the league. Mr. Dent’s statement in this sult of fire, all fire insurance on the counsel. 
regard follows: building or its contents shall immedi- 
“I would say to the league that they ately cease and determine the policy to COSGROVE SUCCEEDS SNYDER 
need not worry about the agents of the be forever dead, unless reinstated in ‘ 
General, for if they should carry out writing by the insurance company; and Becomes Special Agent of National : ee 
the policy outlined in_ their resolution, the courts, by various decisions, have Liberty; Snyder Joins Chapman PAUL A. NIELSON 
all agents and men who have and will upheld the validity of the Fallen Build- Agency in Hartford 
sey ince cance cove ae ing Clause. Joseph M. Cosgrove succeeds as spe largest in Brooklyn, representing a num- 
own interests and that of their fellow Banks Want Clause Deleted cial agent of the National Liberty in Con- ber of substantial companies. Mr. Niel- 
i “ANC ; 7 ities “a1 : eta , necticut and Western Massachusetts son will have jurisdiction over Long 
insurance men in other communities, California banks, finance, mortgage Charles E. Snyder who has resigned to a ie ap le 
will resign from the league and the Gen- companies, and mortgagors are now de- wenn seg | rap ee agg Fo ; ae ee oe ae 
eral Insurance Company of America will manding the elimination of the Fallen enter bey ice tir digs _He started his insurance career as a 
, : . 5 Cosgrove, who will assume his new du- Je clerk in the Home in 1910 and since 
not appoint or keep an agent who does 3uilding Clause from fire policies and a aa p gies 
- ni is i S E ties on January 1, was for several years then has served as an examiner, broker- 
not recognize and respect this prin- also demanding earthsjuake insurance, in the home office and ‘later special . : zs and “cial 
ciple of service.” in addition, for the protection of money... “ eC hae ae ES a age department JUNAA es ANSE) gee 
, : ; Y agent for the Scottish Union & National, agent. Before joining the Hanover, Mr. 
sci atcian nace loaned on_ the various classes of prop- and more recently has traveled Con- Nechecie spent tous seat: ta Gee haat 
BLUE GOOSE MEETS DEC. 14 erties. | Furthermore, — the California yecticut, Massachusetts and Rhode Is- tice nf the Fidelity-Phesix. He is now 
Wielder F. J. Breen of the New York Commisisoner of Corporations will MH teed fa Bied S&S. James Sf. Se iS  weasilent if the Shihan. Ww See 
City Pond has sent out notices in the @uthorize mortgage bond issues on 4 seasoned underwriter and popular in Field Club 
form of “Ye Towne Gossip,” advising Properties within the State in the future New England territory. 
that the next session of said Pond will poe the ym nara Per ope Mr. wig Pies _ a — ———— 
he held at: Tre i Monda waived from all fire policies which are’ agent for the National Liberty fleet in 
pol pik oargee a $30 Pw. accepted as collateral security. , Connecticut and Western Massachusetts Cc. M. NICHOLS MOVES 
The affair will take place at the Stacy- A thorough study of the Fallen Build- for several years, has resigned in order ‘€. -M. Nichols, special representative 
Trent Hotel, and they will have as their ing Clause, now a part of all fire po- to join the Silas Chapman Agency in — of the Employers ‘Fire for country-wide 
guest Hon. E. C. Stokes, former Gov- licies written in California, forces the Hartford, Conn. In that agency he will business and the Employers’ Liability for 
ernor of New Jersey. Hon. “Tom” D. conclusion that the best interests of all be associated with Charles F. Kuenhold Canadian fire business, has moved to 
Donaldson will be Master of Ceremonies. concerned is reached by a modification and Francis Goodwin, 2nd. Liberty Street, New York City. 
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American phietions 
Are Turned Down 


ON 1924 YORK-ANTWERP RULES 


International Law Assn. Replies to U. S. 
Suggestions; Paper Calls Our 
Attitude “Supine” 


Phe International Law Association has 
to the 
jections to the York 
1924 and has, for the 


down the 


submitted its reply American ob 


Antwerp Rules ot 
most part, turned 
American suggestions and re 
affirmed the original report. In general, 
the conclusions are that American in 
terests failed to state their viewpoints 
at the orwinal Stockholm conference 
when the rules were drafted and that as 
the majority of maritime countries con 
cur in the York-Antwerp Rules of 1924, 
American objections are not of sufficient 
importance to warrant junking the whole 
effort and returning to the original York- 
Antwerp Rules governing general aver 
age. Germany, along with the United 
States, did not accept the revised rules. 

In commenting upon and giving the 
details of the International Law As 
sociation’s reply the Liverpool Journal 
of Commerce says: 

Previously the developments of the 
situation between the United States and 
the International Law Association had 
been traced from time to time, and sub 
sequently it was shown how at the Brus- 
sels Conference of the International 
Chamber of Commerce the situation be- 
came less tense owing to the concilia 
tory attitude of British representatives, 
and a modification of the firmness of 
the American resistance. The text of 
the reply of the International Law As 
sociation which deals with the points 
raised by the American objectors at the 
Washington Conference of the United 
States Chamber of Commerce is now 
available, and it is obvious that save 
upon one or two points which do not 
appear to be of supreme importance, 
there are, in the main, only technical 
differences and differences in practice 
between the reconciliation of the Ameri 
can point of view with that of those 
countries which have given wholehearted 
approval to the York-Antwerp Rules, 
1924. 

No Alternative Suggestion 

The International Law Association 
points out with regard to the sugges- 
tion that the lettered rules are not satis- 
factory, that no attempt 1s made to sug- 
gest an alternative whereby the goal of 
uniformity can be attained, and that it 
is difficult to offer general comments 
on a criticism which in effect amounts 
to a direct negative to the course which, 
after mature consideration, was fully 
endorsed by the majority of delegates 
attending at Stockholm, and which has 
since been widely approved by the com- 
mercial bodies affected. In the American 
report there is reference to an “atmos- 
phere of debate at Stockholm,” and it 
is pointed out that if this amounts to a 
suggestion that the atmosphere was con- 
troversial, the suggestion is entirely 


wrong. The general feeling of those 
present showed an exceptional desire 
throughout to waive individual points 


of view for the purpose of arriving at 
a result best calculated to bring about 
real uniformity and harmony. 

Then, again, with regard to the Ameri- 
can suggestion that “any formal state- 
ment of principle to be adopted must 
be supported and supplemented by the 
general body of law and custom which 
in some form underlies the entire sub- 
ject of general average in every mari- 
time nation.” It is stated that this can 
only be read to mean that the York- 
Antwerp Rules, 1924, may, and probably 
will, be interpreted differently in differ- 
ent countries. This is a difficulty which 
must always arise, and, despite the pos- 
sibility of local differences, of interpreta- 


tion, the York-Antwerp Rules, 1924, do 
undoubtedly provide common rules cov- 
ering the whole ground and reducing the 
constant reference to the 
many existing codes and laws. 

Much has been mage in the States of 
the alleged conflict between Rule “D” 
(which deals with sacrifice or expendi- 
ture due to the fault of one of the parties 
to the adventure), and the U. S. Harter 
Act. This alle gation has always been 
refuted by experts in maritime law in 
this country, and the official reply men- 
tions this fact, and goes on to state that 
“no regulations adopted by voluntary 
agreement can ever be superior to, or 
independent of, national laws,’ and the 
Kuclidian method is used to demon- 
strate this, the instance of a national law 
prohibiting the application of the prin- 
ciples of General Average despite com- 


nece ssity ol 


plete agreement throughout the world 
on the subject of the York-Antwerp 
Rules, reducing the problem to ab- 
surdity. 


The American report raises the ques 
tion of the theory of “Physical Safety” 
and “Common Safety” and the reply, 
after admitting that literally interpreted 
the language of this rule appears to be 
inconsistent with several of the later 
rules, points out that rule “A” refers 
to “common safety” and intimates that 
the intention at Stockholm was clearly 
to require an act of general average to 
be performed to avert physical danger, 
and not merely for the benefit of the 
adventure. The question of inconsistence 
is then stated to be beside the point, 
the view repeatedly expressed by com- 
mercial interests being that a general 
redrafting of the York-Antwerp Rules, 
which have worked so well in practice, 
is not desirable. 

It is stated, however, that if the com- 
mercial interests of the world ever ex- 
press a desire for a more logical group 
of rules, there is no reason why an at- 
tempt should not be made to comply with 
a demand of this nature. 

Dealing with the numbered rules, the 
reply becomes more technical. It is 
pointed out that the suggested altera 
tions to Rule I, would re-establish that 
rule in the form put forward by the 
drafting committee; that few, if any, of 
the rules were discussed more exhaus- 
tively than this, and that the ultimate 
outcome was the rule in its present form. 
Rule IX, in the old code deals with cargo, 
ships, materials and stores burnt for fuel, 
but the new rule omits cargo, and the 
American objection to this omission is 
met with the reply that the necessity, 
which existed previously for some such 
provision does not now exist. 


Some Other Objections 
An objection is limiting the allowance 
of the cost of insurance on cargo dis- 
charged a port of refuge to the fire 
risk is met with the statement that prac- 
tically no other insurance is ever effected 
at a port of refuge, and that any at- 
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tempt to extend the allowance to other 
forms of insurance, such as pilferage or 
rainwater damage, would undoubtedly 
meet with considerable opposition. Rule 
XVL, Part IL, deals with the old and 
intricate problem of the calculation of 
the amount to be made good on goods 
sold after arrival, and the reply admits 
that there is a diversity of practice on 
this point, and that there was consider- 
able difference of opinion concerning it 
at Stockholm. The rule was’ finally 
adopted by a majority vote of 24 to 8 
and surely here is one of the cases where 
local practice might well be abandoned in 
favor of a universal code solely for 
the sake of uniformity. 

An objection to Rule XVIIL, which 
provides for the amount to be allowed 
for damage or loss to the ship, is dealt 
with by stating that this rule is in ac- 
cordance with English practice based on 
a decision of the courts, and is, more- 
over, substantially in agreement with the 
practice in the majority of countries. 
Again, with regard to Rule XIV., which 
deals with undeclared or wrongfully de- 
clared cargo, the second part, which 
reads—“‘Damage or loss caused to goods 
which have been wrongfully declared on 
shipment at a value which is lower than 
their real value shall be contributed for 
at the declared value, but such goods 
shall contribute upon their actual value” 

is declared to be in accordance with a 
principle which appears in the law of 
many countries, which in itself is an ar- 
gument in favor of this part of the rule. 

Naturally considerable attention — is 
paid to the que stion of interest on losses 
made good in General Average, and the 
American objections were based very 
largely on this point. With regard to 
the treatment of cash deposits, the re- 
ply shows that Rule XXIII. embodies 
many of the provisions which appear in 
“Lloyd’s Average Bond,” which is in 
very wide use, and that without power 
being given to the trustees, payment on 
account could not be made by them. 
With regard to the responsibility of 
trustees, it is shown that this could not 
possibly be dealt with in the scope of the 
rules, and with regard to compensa- 
tion for the services of trustees it is 
pointed out that many are not in the 
habit of claiming any remuneration, while 
it is extremely questionable whether 
any good purpose would be served by a 
definite provision that remuneration is 
due to the trustees of general average 
funds generally. 
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There remains the old Rule XVIII, 
and the International Law Association 
finds itself entirely unable to agree to a 
suggestion to restore this rule, which, it 
will be remembered, provided that :— 
“Except as provided in the foregoing 
rules, the adjustment shall be drawn up 
in accordance with the law and practice 
that would have governed the adjust- 
ment had the contract of affreightment 
not contained a clause to pay general 
average according to these rules.” 

General Average 

Here we have perhaps the one point 
upon which United States and European 
opinion is fundamentally opposed. The 
reply states that “the 1924 rules, con- 
taining as they do a broad definition 
of the principles of general average, 
render the inclusion of such a rule as 
the old Rule XVIIL. quite unnecessary, 
The definitions contained in the 1924 
rules may in the course of time and in the 
light of experience prove to be capable 
of improvement, but they do profess to 
provide a complete provision for all cases 
of general average.” 

Nothing better in the way of a reply 
could be devised. That the United States 
should consider the rules of principle 
inadequate does not affect the fact that 
the attempt has been made to provide 
rules which cover the whole question of 
general average, and that these rules have 
received the support of a very large num- 
ber of maritime countries. To raise an 
isolated protest is to assist towards the 
restoration of the “confusion and doubt 
which has existed up to now.” Surely the 
United States attitude is comparable to 
that of the sailors of the old school who 
could never be convinced that steam 
would supersede sail, and who would 
have regarded with horror the idea of 
vessels putting to sea, trusting to the 
latest devices of mechanical propulsion, 
without also having on board sails total- 
ly unsuited to a vessel of the new type 
which, because it was new, they so great- 
ly mistrusted. 

The conclusion of the reply is perhaps a 
slight reproach to the American interests 
for their supine attitude at Stockholm, 
for it points out that many of the U. 
S. criticisms are directed to points upon 
which more than one opinion may rea- 
sonably have been held, and that these 
different opinions were freely voiced at 
the Stockholm Conference. 

This is, indeed, the case, but it may 
also be recalled that the United States 
was neither particularly active in de- 
bate, nor particularly vehement in rais 
ing objections. Instead of dealing with 
the matter at the time, the American 
representatives contented themselves 
with obtaining a provision that further 
consideration should be given to the 
question of the new rules if they proved 
unacceptable. 

It is true that they pleaded that they 
had not had the opportunity to study 
the question beforehand, but this, as has 
been demonstrated, was largely the fault 
of American interests who knew what 
was going on, even if some hitch inter- 
fered with official representations. Then, 
long after many nations had adopted the 
new code, the U. S. raises those very 
objections which were “freely voiced at 
the Stockholm Conference,” and it is by 
no means surprising that reference is 
made to the fact in the official reply, 
which, it is pointed out, merely expresses 
what are believed to be the considera- 
tions which influenced the conference to 
vote, for the most part unanimously, for 
the different rules in the form in which 
they finally appeared. 
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One Attitude Which Puzzles 
Hugh Lewis 


During the luncheon which A. 


Dun- 
can Reid, president of the Globe Indem- 
nity, gave to Hugh Lewis, general man- 


Liverpool & 
Globe on the day before the 
surance man sailed for England, Mr. 
Lewis gave an interesting estimate of 
Americans : 


ager of the London & 


3ritish in- 


“T have been constantly amazed on 
this side of the water by the superb cour- 
age of you Americans in overcoming 
what to the average person would seem 
to be almost unsurmountable obstacles,” 
he said. 

“| have particular reference to tunnel- 
ing under broad rivers, such as the Hud- 
railroad construction in high 
mountain districts, and to the building 
of skyscrapers at the rate of one 
a day. 

“Apparently, says to an 
American engineer or capitalist: ‘What 
you have in mind simply can’t be done’ 
he gives orders to go through with the 
job and it is finished—and on schedule 
time. 


son; to 
floor 


when one 


“Sometimes we visitors from abroad 
are impressed by what to you are matters 
of inconsequence and are of every-day 
occurrence—such as the sight of a large 
limousine in a hotel lobby. Upon mak- 
ing inquiry in one American city of how 
a large car could so mysteriously enter 
and find a resting place in a hotel lobby 
I was informed that the window and a 
few adjacent bricks were taken out so 
that the car could be brought in. Per- 
fectly simple, when explained. 

“But there is one thing I cannot un- 
derstand and that is why the New York- 
ers, who are so triumphant in solving 
other problems, have apparently decided 
to become resigned to the crowded sub- 
way situation. I entered the subway’ one 
day during the rush hour and wondered 
if | were going to escape with my life. 
Certainly, I have passed through few 
more uncomfortable half hours but mil- 
lions of Americans in the metropolis 
good naturedly go through this perfor- 
mance every day~twice. Why are they 
so resigned to this situation?” 

x * * 


A Change in Sentiment 

At the Hugh Lewis luncheon a light 
was thrown on the growth of casualty 
business in America. 

President Reid said that almost a quar- 
ter of a century ago he had a conver- 
sation with Cliff C. Jones of R. B. Jones 
& Sons, Kansas City, now one of the 
largest insurance agencies in the coun- 
try. He had discussed with the Jones 
office the possibility of their having a 
casualty insurance connection and had 
been told that they were not interested. 
The years went by and at the present 
time about 40% of the premiums in the 
Jones office are from casualty insurance. 














A Scotch Hit 

| have been wanting for sometime to 
hear Sir James Donald McGregor, 
editor of the Glasgow “Herald,” who 
made such a hit at the Penn Mutual’s 
convention in Swampscott, Mass.; at the 
New engl and convention of insurance 
agents in New Hampshire, and other 
places, and on Thursday night of last 
week | heard him at the Insurance Fed- 
eration dinner held in the Astor. I have 
heard few wittier or truer-talk speeches 
than this Scot gave, so witty were his 
comments and so true. A. Duncan Reid, 
president of the Globe Indemnity; W. 
G. Falconer, president of the Norwich 
Union Indemnity; Henry Moir, presi- 
dent of the United States Life, and other 
Scotchmen present took pleasure in what 
he said and so did everybody else. The 
quotations from Bobbie Burns and other 
Scotch poets were fine. His remarks 
about the desecration in America of 
scenery by bill boards were applauded. 
If Sir James’ paper is as good a sheet 
as he is a speaker [I want to subscribe 
for it. George D. Webb of Chicago gave 
the Scotch publisher a clever introduc- 
tion. At the finish of his remarks he 
sang “Annie Laurie,” and the applause 
which greeted him was terrific. 

* oe * 
The Amen Corner Dinner 

Quite a number of insurance men at- 
tended the twenty-fifth annual dinner of 
“The Amen Corner,” a coterie of news- 
paper and public men in New York who 
began holding annual dinners in com- 
memoration of the interviews they for- 
merly held with Thomas C. Platt when 
the Republican boss and United States 
Senator met the newspaper men in what 
became known as “The Amen Corner” 
of the old Fifth Avenue Hotel. These 
dinners have had a great deal of distinc- 
tion and the guests have been entertained 
by witty satires and burlesques of public 
men and affairs. The insurance men 
who attended the affair at the Waldorf 
on Saturday night of the “Amen Corner” 
included Superintendent James A. Beha, 


Frederick H, Ecker and his son; Leroy 
A. Lincoln, Alfred Hurrell, Francis 
Hugo and Peter D. Kiernan, the latter 


of Rose & Kiernan, Albany. 

And, of course, Luther B. 
is one of the leading figures of the 
Corner.” 


Little, who 
“Amen 


x ok OF 
Satire at “Amen Corner” Dinner 
Luther B. Little of the Metropolitan 


Life wrote most of the dialogue deliv- 
ered at the dinner of “The Amen Cor- 
ner.” It was largely in the form of ques- 
tions which he asked the toastmaster, 
Harold Anderson of the “Herald-Trib- 
une.” Some of the dialogue follows: 

President—New York is a different city from 
what it was 25 years ago. 

Little—It must be more than twenty-five years. 
The Republican organization could not have slid 
as far down the hill in that length of time. 

President—You think the. Republican organ- 
ization is no longer a fighting force? 

Little—Why, the County Committee is to 


Manhattan what the Locarno Conference is to 
Europe. 

President—How is that? 

Little—A guarantee there’ll be no more fight- 
ing. 


President—Do you think Cal Coolidge 
nominated again? 

Little—His only danger is that he will be 
sv good a President that he will become 


will be 


popular, ve 
President—Don’t you think a_ good public 
officer is bound to be popular? 

Littlk—On the contrary, and Nate Miller is 
Exhibit A. 

President—Al Smith’s cut in the income tax 


a year made made him very popular, 
Little—It certainly did. No man can lose much 
who will simply follow _ -. Coolidge’s program. 


Call Up Hotel ‘ae Morning 

The Travelers has two direct wires to 
New York City from Hartford and over 
one of them every morning goes a 
message to the Hotel Commodore in 
New York City advising the manage- 
ment how many Travelers visitors will 
be in New York, and therefore, how 
many rooms will be required for the 
night. As many as twenty Travelers 
rooms are sometimes used. 


Not Trying To Crush Small Companies 

The increase of disability rates by sev- 
eral of the large life insurance com- 
panies indicated that no attempts will 
be made to take unfair advantage of 
the smaller companies in the matter of 
putting them in a tight corner to meet 
competition in disability costs. 

* Of 


Cochran Absent 

George I. Cochran, president of the 
Pacific Mutual Life, did not attend the 
convention of the Life Presidents last 
week. He generally comes to New 
York some days in advance of the con- 
vention and remains for sometime, Wil- 
liam H. Davis, the scholarly and popu- 
lar vice-president of the company, was 
on the program for a paper which he 
read Friday afternoon. 


In Haley Fiske’s Audience 
Morgan B. Brainard, president of the 
Aetna Life; President Sage of the 


Union Central; Colonel James L. How 
ard of the Travelers and other stock 
company executives listened to what 


Haley Fiske had to say about the mutu- 
alization of insurance companies with 
out changing a muscle in their faces. 


A Significant Premium An alysis 


Why Hunting Is Dangerous 

Twenty-nine persons were killed and 
eighty-six injured in the hunting field 
thjs year, according to a list of hunting 
accidents compiled by the New York 
State Conservation Commission up to 
November 15. The list of casualties this 
year was considerably larger than any 
of the four preceding years. 

Nearly 90% of the casualties resulted 
either from the victim being shot by a 
companion, or from the accidental dis- 
charge of his own gun. 

Sixty-three persons were shot by their 
companions and fifteen of them were 
killed. 

Thirty-three suffered injuries from the 
accidental discharge of their own guns 
and in nine cases death resulted. 


_ Eight persons were shot in mistake 
for game, two of them fatally. 
Three duck hunters, Robert Brown, 


Watertown; William L. 
M. Francis of Troy, were drowned. 
Krancis and Wood were caught in a 
squall on Round Lake and it is supposed 
their boat capsized. The body of Fran- 
cis has not been recovered. 

There were more casualties among 
pheasant hunters than among any other 
class of hunters. Out of a total of twen- 
ty-four casualties, four were fatal. Rab- 
bit hunters came next in the nuntber of 
casualties, thirteen, none of which was 
fatal. 

There were eleven accidents to deer 
hunters, five of which were fatal. 

One man was shot in mistake for a 
bear and killed, and one was mistaken 
for a woodchuck and killed. 


Wood and John 


Richard Howard Bland, president of 
the United States Fidelity & Guaranty, 
gave an interesting interview this week 
to the “Baltimore Underwriter,” his ob- 
servations being based upon a trip to 
the Pacific Coast and back. He re- 
gards the Volstead act as a serious un- 
derlying cause of crime; heard little talk 
of radicalism in the West; ; and cautioned 
against speculative investments in Flor- 
ida real estate. 


Stock Companies Making Largest Gains of Any of 


the Carriers; 
centage Ratio; Cl 


centage of the 


Reciprocals ‘Going Back to Per- 
aring House. Data 


Premiums written for the past four 
companies, mutuals and reciprocals, as well as lines of insurance, 
total written by each carrier, 
the Casualty Information Clearing House 


years—1921 to 1924 inclusive—by stock 
showing the per- 


were presented to the members of 


l , Inc., in annual session last Friday. They 
are as follows: ; r 
All Classes of Premiums 

1921 1922 1923 1924 
PW COs ec ccnsntuneasuers $241,980,560 $236,426,120 $279,057,910 $324,343,457 
Whtibtite 8 Glee cc cibascacthe va 44,640,083 46,075,978 55,642,186 61,850,824 
C03) Oe) |. a a re 27 348,076 26,021,894 32,709,286 32,861,521 
ROUGE coe nc ecsae a $313,969,319 $308,523,992 $367 ,409 382 $419, 055 802 2 
Percentage 
wianee Nd © fe ocin ae pes Posts Doe cae ee 77 AG 76.7% 760.0% 77 4V 
WTA Oa sce cares ciccencaeds caeanrs 14.2% 14.9% 15.1% 14.8% 
RGRIRORAREY cc ccsucess op ccravaeweaees 8.7% 8.4% 8 ies 7.8% 
RUAN. Fae candace vic ax tan aeees 100.0% 100.0% 100.0% 100.0% 
Workmen's Compensation : 
Givi G Gis nade cece cataes a $106,549 ,232 $89,765,323 $108,689 ,286 $124,747 ,843 
DEMME COR Ao acini cacennsens 30,872,325 29,563,695 37,525,362 39,999 453 
Reciprocals: 6c. ccksscecvss 9,192,917 8,710,000 10 670,210 8,811,955 


OLE GAR eer ee rary: $146,614, 474 $128,044,018 $156,884, 858 $173, 559, 251 
Percentage : 
Gia hia wan cc kcor ec ocgiieaetcuees 72.6% 701% 69.3% 71.9% 
RE Coke ca os va xconk incu cee oecusecmeeee 23.1% 23.9% 23.0% 
ROGCIDNOGAIS: aac d cc acess cences ences 6.3% 6.8% 6.8% 5.1% 

C1 | eee ee ee Pe Pe ee rir rit 100.0% 100.0% 100.0% 100.0% 

All Liability, Property Damage and Collision ak 
Te eee rare eT $135,431 ,328 $146,660,797 $170,368,624 $199,595,614 
See EO. aces cnedwannsss 13,768,358 16,507,283 18,116,824 21,851,371 
MACNN x iscvicnsed-ass 18,155,159 17,311,894 22'039,076 24,049 566 

PRAM, sa caccuneies cscs $167,354,845  $180,479,974  $210,524,524  $248,496,551 
pire a a. pen’ Sau Site a peace nears 80.9% 81.3% 80.9% 81.3% 
Mutual Co EE EE Rae 8.2% 91% 8.6% 8.9% 
Reciprocals RTT ee 10.9% 9.6% 10.5% 98% 

Total iccevcieicdesiewsisicssacedediens 100.0% 100.0% 100.0% 100.0% 
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Wide Distribution 
of Corporation Stock 


ONE IS OWNED BY 77,000 PEOPLE 
National Association of Manufacturers’ 
Officer Talks to Insurance Feder- 
ation; George D. Webb President 


James A. Emery, general counsel of 
the National Association of Manufac- 
turers, headquarters, Washington, D. C., 


was the principal speaker at the banquet 
of the 
at the 
of Chicago was the toast 
Charles H. Holland, A. Duncan 
W. G. Falconer and Edson S. 


some of the 


Federation of America 
D. Webb 


and 


Insurance 
\stor last week. George 
master 
Reid, 
Lott were 
insurance presi- 
Arthur E. Childs, 
Spencer Welton, Jesse S. Phillips, F. 
L.. Stabler, McGinley, Henry Moir, 


H. N Kelsey and many other prominent 


casualty 


dents in attendance. 


John 


Insurance men were present. 


Mr. Emery characterized the well 


known Fitzgerald bill as a proposal that 


was purely political and not economic. 


He said its purpose is to aid state fund 


propagandists in other states by offer- 


ing them the example of Congress in 


the event the Fitzgerald bill is passed. 


There is more reason, the speaker said, 


for the government to engage in any 
other commercial enterprise than in the 
insurance business. No reason exists 
why the government or any state should 


become an insurer. 


Demonstrating that the country had 
been builded through individual enter- 
prise and industry, Mr. Emery traced its 


growth from the days of the revolution, 
He asked how a government insurance 
enterprise proposed to operate and what 
would happen in case of inefficient man- 
agement, suggesting it would then be 
a case of, “turn the rascals out and get 
another set.” 


The Background 


“But the extraordinary thing about 
all this state insurance propaganda, and 
the real cause for anxiety about it, is 
what lurks in the background. It is 
this subtle effort to seize property by 
political power. Property can be taken 
three ways, by force, now regarded as 
a crude, obsolete method, by the as- 
sumption of political power and by gain- 
ing possession through purchase and ex- 
change,” the speaker pointed out. State 
insurance proponents, he said, have 
chosen the more subtle way of seizing 
property. 

Mr. Emery then 
figures showing 


went on to. give 
some remarkable 
changes in corporation holdings in the 
past ten years. Armour & Co., once 
a close family corporation, is now ‘owned 
by 77,000 people. The income tax figures 
for 1916 showed that the $1,000- $5,000 


class in the distribution of two billion 
dollars in dividends received but 18/10 
per cent. In 1923 this same class, those 


with incomes from $1,000 to $5,000, re- 
ceived 23% of total dividend disburse- 
ments. In 1924 this same class received 
$700,000,000 of the three billions in divi- 


help the insurance companies to avoid 


great difficulties from possible future 
government and state interference. “No 
man ever died defending a_ boarding 


house,” said the speaker, in showing that 
the great increase in stock holding in- 
dividuals makes for the greater safety 
of private enterprise, and before any 
radical change can be made in the direc- 
tion of government absorption—these 
countless stockhoiders will demand to 
be shown what it is all about and will 
not permit such government action when 
they understand it will take their prop- 
erty from them. 

When Mr. Emery concluded, Edson 
S. Lott paid him a remarkable tribute 
and moved that he be tendered a rising 
vote of thanks. 

The speechmaking and entertainment 
occupied much more time than had been 
anticipated and it was long after 11 
o'clock when the business part of the 
evening's program was taken up. 

Praises Federation Staff 

Pointing out the lateness of the hour 
President Webb asked leave to print 
his report, which was granted. Mr. 
Webb warmly praised the work of the 
Federation’s paid staff during the past 
year. He mentioned Secretary Hutchin- 
son, Mrs. Fletcher and other workers 
as having earned especial commenda- 
tion by their hard, effective work. 

William BroSmith, as chairman of 
the Advisory Board of the Federation, 
had no report to make. The report of 
Treasurer W. G. Curtis showed a balance 
on hand of about $18,000 as of October 
31. W. G. Wilson, national councilor, 
spoke of the fine work being accom- 
plished by the insurance department of 
the United States Chamber of Com- 
merce. He also filed a detailed report 
of the Chambers’ insurance activities. 

The nominating committee then re- 
ported the following list of officers for 


the ensuing year, all of whom were 
formally elected. President, Geo. D. 
Webb, Chicago; vice-president, Edson 
S. Lott, Wallace M. Reid, Cecil F. Shall- 
cross, William M. Byrne, J. B. Levison, 
O. G. Strong, Wade Fetzer, James H. 
Carney; treasurer, W. G. Curtis, of 


secretary, John T. Hutchinson, 

Building, Detroit. 

Anderson, New York City, 

trustees, the other 

sellinger, T. 
Arthur EK. 


Detroit ; 
Majestic 
Thomas H. 
heads the board of 
members being: Charles 
E. Braniff, M. E. — 
Childs, F. L. Gray, J. H. Carney, J. W. 
Henry, C. H. Holland, Milbank John- 
son, Hill Montague, N. R. Moray, F. 
T. B. Martin, K. V. Lively, A. Duncan 
Reid, C. F. Smith, H. H. Wadsworth, 
Spencer Welton, W. G. Wilson, iS: 
Arthur Howell. 

Advisory committee: William Bro- 
Smith, Sheldon Catlin and David Van 
Schaack. 


DECIDE ON 1926 MEETING 
International Casualty & Surety Under- 
writers Arrange Annual Conven- 
tion Tentatively for Oct. 4 
A short executive session of the In- 
ternational Association of Casualty & 
Surety Underwriters was held last 
Thursday at the Hotel Astor at which 
the tentative date for the annual con- 
vention of the association was fixed for 
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Clearing House Gives 
Report on Last Year 


WADE FETZER NEW PRESIDENT 


Budget of $80,000 for 1926 Approved; 
Advisory Committee to Meet Soon 
in Chicago 


Wade Fetzer, of W. A. Alexander & 
Co., Chicago agency, was elected presi- 
dent of the Casualty Information Clear- 
ing House, Inc., for the ensuing year 
at its annual meeting at the Hotel Astor 
last Friday. A separate post of secre- 
tary was established and A. L. Kirk- 
patrick was named to fill it. Other of- 
ficers for 1926 are vice- presidents, Cliff 
C. Jones and Henry Swift Ives; treas- 
urer, Arthur Collins, United States man- 
ager of the Zurich. 

Following a luncheon attended by 
many familiar personalities in the ca- 
sualty executive ranks, the annual meet- 
ing was called to order by Thomas C. 
Moffatt, vice-president of the Clearing 
House, in the absence of President Fred 
Gray. Mr. Gray is now touring in and 
around the South Sea Islands and will 
be sent a brief comprehensive report of 
the proceedings, if he will consent to 
tell the truth about the natives of the 
South Seas in a special confidential re- 
port to the Clearing House. Mr. Ives, 
retiring secretary, submitted his report, 
saying that the most significant feature 
of the Clearing House’s work was the 
constantly growing demand by agents 
for specific information which will better 
enable them to meet so-called co-oper- 
ative competition. In addition, he em- 
phasized, the actual value of the Clear- 
ing House’s confidential reports on in- 
dividual competitive co-operative insti- 
tutions was greater each year because of 
the broader background which experi- 
ence developed. The files and statistical 
data now date back to 1921, making it 
possible to provide the agent with the 
story of the operating results of his mu- 
tual and reciprocal competitor covering 
a sufficient period of time to enable him 
to bring to his customers information of 
substantial value. Mr. Ives said that 
during the past year 1,376 reports were 
sent out to the duly accredited agents of 
the subscribing companies and to mem- 
bers, covering 218 separate concerns. 


Wants More Agents to Use Research 
Service 


During the year Mr. Ives said that 
approximately 536,000 pieces of printed 
material were mailed, all of which went 
directly to agents and members. In 
addition there were thirteen regular mail- 
ings covering the entire mailing list in 
1924 as compared to ten in 1925. In this 
connection, Mr. Ives expressed satisfac- 
tion over the fact that agents are order- 
ing extra copies of the bulletins for 
private distribution. The mailing list 
on December 1, 1925, contained approx- 
imately 24,000 which is an increase of 
1,000 over the number reported last 
year. 

The work along public relation lines 
was touched upon by Mr. Ives and fur- 
ther developed by George E. Turner, 
general counsel of the Clearing House, 
Expressing satisfaction over the results 
of this endeavor, Mr. Ives told how they 
were now being called upon to furnish 
speakers at a great variety of public 
meetings and conventions. In addition, 
they have succeeded in establishing and 
maintaining most satisfactory contacts 
with other large business organizations 
and business groupg. 


Advisory Committee’s Report 


A Duncan Reid, president of the Globe 
Indemnity, reported that the advisory 
committee would continue to “carry on” 
and that he was now planning for a 
meeting of it in Chicago within a short 
time. At that meeting the work of the 
Clearing House will be intimately dis- 
cussed, coming to a definite conclusion 
as to the enlarging, contracting or seg- 
regating of its various activities. In 
this connection Mr. Reid said, “If nec- 
essary to expend more money, we will 
not hesitate to authorize it.” Represent- 
ed on this committee with Mr. Reid are 
IF. Highlands Burns, president, Maryland 
Casualty, and David Van Schaack, di- 
rector, publicity, Aetna Life. A budget 
of $80,000 has been appropriated to carry 
on the affairs of the Clearing House 
during 1926. 





WILLIAM MACKEY’S NEW POST 


William Mackey, coming from the 
Standard Accident, has joined the New 
York office of the Maryland Casualty 
as manager of the agency and develop- 
ment department. He will have the 
various agencies in this territory under 
his immediate charge and will assist the 
underwriting department in the develop- 
ment of business. Mr. Mackey has been 












dend distribution. the week commencing October 4, 1926 Despite the wide invitation to agents in the insurance business for the past 
So the “base of possession” in this at White Sulphur Springs. This will to use the information gathered by the 25 years, starting with the Fidelity & 
country is gradually widening, Mr. be a joint convention with the National research staff of the Clearing House, Mr. Casualty. His last connection was with 
Emery pointed out. He believed this Association of Casualty & Surety Agents Ives said that many agents haye not yet the Standard Accident where he was 
change a good thing and one that will as has been the practice. come to a realization of its value to them. succeeded by Rexford Crewe. 
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Hobbs Says Rating 
Is Growing Simpler 
HIS TALK TO COMMISSIONERS 





Cal's Permanent Rate-Making Method 
Outstanding Feature of Council’s 


Work in 1925 





A thorough description of the perma- 
nent rate-making method, adopted last 
summer by the National Council on Com- 
pensation Insurance, was given to the 
insurance Commissioners in annual ses- 
sion at Chicago this week by Clarence 
W. Hobbs, representing the National 
Council. Mr. Hobb’s report supple- 
mented the paper read at the San An- 
tonio convention last summer in which 
he outlined the permanent rate-making 
method as follows: (a) the keying of 
the state rates annually to the aver- 
age rate level indicated by the average 
of the state loss ratios for the 
latest complete 


three 
policy years; (b) the 
establishment of a definite formula for 
using state experience’ in 
state pure premiums. 


producing 
Following a re- 
sume of how the method was used in 
Mr. Hobbs said that it un- 
unquestionably expedites and_ simplifies 
the rate-making 


practice, 


process. Likewise it 
has removed many causes for delay and 
discussion, and makes distinctly for 
uniformity and consistency. “It is the 
outstanding feature of our work this 
year,” he added, “and I renew the rec- 
commendations made at the San An- 
tonio convention that you give it your 
consideration.” 

Mr. Hobbs also suggested a considera- 
tion by the committee on compensation 
insurance of the rate administrative sit- 
uation generally for the purpose of 
pointing out such defects as have been 
observed in it as it stands, whether in 
the boards under supervision of the Na- 
tional Council or in other organizations. 


- Changes in Rate-Making Procedure 

Brief summaries of these changes were 
given by Mr. Hobbs, as having been 
adopted, partly in connection with the 
adoption of the permanent rate-making 
method and partly a month or two later. 
The change dealing with independent 
rating bureaus ,provides that in states 
under the jurisdiction of an independent 
bureau, the regional committee of the 
Council shall cease to function. This 
operates to cut out a reference which 
has in those states no very useful part 
and merely furnishes an opportunity for 
delay. At the same time, the object of 
the regional committee, namely the final 
adoption of the rates by a body local 
in character, remains effectively pre- 
served. 

In the case of rate changes not in- 
volving a general rate revision or a 
change in fundamental principles, a com- 


mittee of underwriters, known as the 
manual committee, was established to 
handle such changes. This committee 


acts on proposals, submitted by the gen- 
eral manager with his recommendations 
and enables a preliminary discussion 
from the underwriter’s viewpoint. It an- 
ticipates many of the objections other- 
wise apt to be raised in regional com- 
mittees and reduces the vexatious de- 
lays often occasioned under the old 
method. 

The handling of general rate revisions 
and changes in fundamental principles 
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as outlined in the constitution has been 
changed so that the general principles 
are first laid down by the rates com- 
mittee. In accordance with these 
principles the council staff performs the 
necessary computations and formulates 
recommendations. Where the matter in- 
volved is a revision of national pure pre- 
miums the recommendations go to the 
rates committee and from it to regional 
committees and independent bureaus. 
Where it involves a general revision of 
the rates for a single state, the recom- 
mendations go direct to the regional 
committee or to the independent bu- 
reau. Changes in rating methods of a 
fundamental nature are hereafter to be 
submitted and acted upon in connection 
with a general rate revision. 

This precedure has diminished markedly 
the difficulties of the Council and has been a 
potent influence towards harmony and 
consistency. Under the old procedure 
the rates committee meet frequently and 
its policy was apt to change with each 
meeting. Under the new, it meets more 
rarely and confines itself as it should to 
general principles. In the past six or 
seven months the Council has adopted 
rates for a number of states and has 
made good progress with a revision of 
national pure premiums. Within a few 
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years a revision of national pure pre- 
miums was regarded as an entire year’s 
task. . 
These changes in procedure have been 
put into effect, not by constitutional 
amendments, but by agreement of the 
committees involved. It has appeared 
wise to experiment with this procedure 
for a year before putting it into the 
form of constitutional amendment. 


Gives Rating Programs by States 


Mr. Hobbs than turned to the subject 
of rating programs, saying that revisions 
of national pure premiums shall most 
likely be made every two years. The 
calculation of the new pure premiums, 
based on a five year experience period, 
will be ready for the rates committee 
by the latter part of December. State 
rates are to be revised annually. This 
will probably be necessary until compen- 
sation loss ratios exhibit a greater meas- 
ure of stability. In detail Mr. Hobbs 
showed how specific states were affected 
by these revisions. Maine, for example, 
showed that the three year average 
method indicated an increase in average 
manual rate levels of 6.2%. <A revision 
of the principal rates resulted in 
increases equivalent to an average manu- 
al rate level increase of 6.8%. This re 
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vision was filed and approved, effective 
October 1, 1925. 


Why Administration Program Was 
Halted 


Commenting on the halting of the ad- 
ministration program in compensation 
rating, Mr. Hobbs said: 


_“It was stopped because of an obstinate re- 
fusal by the mutual carriers and at least one 
prominent stock carrier, to consider giving up 
certain of the independent bureaus and _ the 
equally obstinate retusal of the stock carriers 
and the National Bureau of Casualty and Surety 
Underwriters to give up the administrative 
machinery of the latter organization in a num- 
ber of important states uniess these independent 


bureaus were converted into administrative 
boards under the supervision of the Council. 
the mutual carriers ultimately receded from 


their position; but the objections of the super- 


vising othciais prevented any action looking 
towards the conversion of the independent 


bureaus; and the National Bureau still maintains 
its position. Both groups of carriers have ap- 
parently thought best not to revive the dis- 
cussion, acquiescing for the time being at least, 
in the status quo. It is impossible off hand, 
and without a definite pronouncement of the 
National Convention on the subject, to deter- 
mine how essential the rate administrative pro- 
gramme was in the eyes of the convention at 
the time they approved the Council organiza- 
tion. If the Convention desires the programme 
carried out and non-partizan rate administration 
installed in states not now having such service 
it would do well to call the matter to the Coun- 
cil’s attention. If it is satisfied with conditions 
ag they are, no action is necessary.” 





MAJOR COMMITTEES ELECTED 
National Covad. te Annual Meeting 
Opposes Deductible Average Cover- 
age for Compensation Cover 


The National Council on Compensa- 
tion Insurance at their annual meeting 
last week registered opposition to pro- 
viding deductible average coverage for 
workmen’s compensation since _ this 
method did not seem advantageous to 
the public’s interest. A committee will 
be appointed to examine technicalities 
of the system and a summary of findings 
will be issued soon. During 1925 two 
companies have resigned, namely, The 
Contractors Indemnity Exchange of 
California and the Jamestown Mutual; 
two have been added, namely, the Bitu- 
minous Casualty Exchange and the 
Security Union Casualty. 

As a result of the annual election the 
major committees of the council are now 
constituted as follows: 

Governing Committee.—Michigan Mutual Lia- 
bility Utilities Mutual, Maryland Casualty, 
On ean Accident & Guarantee, American Mutual 
Liability, Liberty Mutual, Globe Indemnity and 


Travelers Insurance Company. 
Aetna 


Rates Committee.Stock Companies. t 
Life, Employers’ Liability, Globe Indemnity, 
Independence Indemnity, London Guarantee 


Accident, Maryland Casualty, Ocean Accident 
& Guarantee, Royal Indemnity, Travelers Insur- 
ance Company and United States Casualty. 
Nen-Stock Companies.—American Mutual Lia 
bility Casualty Reciprocal Exchange, Employ - 


ers’ Mutual, Federal Mutual Liability, Liberty 
Mutual, Lumbermen’s Mutual Casualty, Michi- 
gan Mutual Liability, New York State Insur- 


ance Fund, Security Mutual Casualty and Utica 
Mutual. 

Board of Appeals—Clarence W. Hobbs, repre- 
senting National Convention of Insurance Com- 
missicners, chairman; Dr. R. S. Keelor, of the 
United States Casualty, and John L. Train, of 
Utica Mutual. 

Coal Mine Regional Committee—Associated 
Companies, Travelers Insurance Company, Bi- 
tuminous Casualty Exchange and Integrity Mu- 
tual Casualty Company. 

Reference Committee.—Employers’ Liability, 
Ocean Accident & Guarantee, Travelers Insur- 
ance Company, United States Casualty, Federal 
Mutual Liability, Liberty Mutual, Utica Mutual 
and American Mutual Liability. 

Manual Committee--Same as 
mittee. 

Engineering Committee.—Aectna Life, Maryland 
Casualty, Travelers Insurance Company, Liberty 


reference com 


Mutual, Lumbermen’s National and Utica Mu- 
tual. 
Actuarial Committee.—Aetna Life, Standard 


Accident; Travelers Insurance Company, Amer- 
ican Mutual Liability, Liberty Mutual, New 
York State Fund. 


Chicago Casualty and Surety 
Men Meeting Today with Beha 


Chicago representatives of casualty 
and surety companies are meeting to- 
day at the suggestion of Superintendent 
of Insurance James A. Beha for a dis- 
cussion of acquisition cost. Mr. Beha 
has invited Clifford Ireland, director of 
trade and commerce in Illinois, to at- 
tend. This meeting will be followed by 
a meeting of the chief executives of all 
casualty companies on December 18 in 
New York for an all day conference. 
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$78,000,000 


Fidelity & Surety Bond Premiums in 1924 


How Much of it 
Did You Get 


AGENTS & BROKERS 


DEVELOP A BOND BUSINESS 
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The Fidelity and Surety Bond Digest 


WILL SHOW YOU WHERE AND HOW TO GET 
THE BUSINESS. IT ENABLES THE INEXPERI- 
ENCED TO HANDLE ANY ORDINARY FORM OF 
BOND INTELLIGENTLY. IT SUPPLIES A LONG 
FELT NEED. EVERY BONDIS FULLY DEFINED. 
UNDERWRITING REQUIREMENTS, RENEWALS 
AND CANCELLATIONS EXPLAINED IN THIS 
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To Lower P. L. Rates 
on Private Cars 3% 


SLIGHT P. D. REDUCTION, ALSO 


No Change in Commercial Car or Pub- 
lic Automobile Rates, Says 
Jesse S. Phillips 





A preliminary announcement concern- 
ing the 1926 revision of automobile rates 
by the National Bureau of Casualty and 
Surety Underwriters indicates that a de- 
crease of nearly 3% will be made in the 
public jiability rate level for private pas- 
senger cars and that the property dam- 
age rates for commercial cars and for 
public automobiles, however, will con- 
tinue unchanged since the latest avail- 
able experience indicates that these rates 
need no further adjustment. The ex- 
‘perience on the collision coverage shows 
that the existing rates are very nearly 
correct, and no further modification of 
those rates is contemplated for the im- 
mediate future. A reduction of 12% in 
public liability and property damage 
tates on garages and dealers’ risks is 
proposed but will not apply to all 
places. 

The 1926 manual will,differ from pre- 
vious manuals in the presentation of the 
fates. It will contain state rate sheets 
for each state. Fach rate sheet will con- 
tain in compact form practically all of 
the rates applying to all territories in a 
particular state and it will therefore no 
longer be necessary for the agents to 
yo through a troublesome and indirect 
process in quoting rates. The average 
agent will be supplied with the general 
manual containing the rules and list of 
automobiles, and a rate sheet including 
territorial definitions of the state in 
which he is interested! He will be en- 
abled thereby to quote ‘directly and ex- 
peditiously for nearly all his business. 


SAFETY ENGINEERS IN SESSION 





Maryland Casualty Conference for Its 
Engineering and Rating Divisions; 
President Burns Speaks 
The seventh annual conference of 
safety engineers in the Maryland Casual- 
ty, which ran from December 2 to 4 at 
the home office, brought to light many 
practical suggestions for the engineers 
in their daily work. Nearly sixty engin- 
eers attended from all parts of the coun- 
try. President F. Highlands Burns 
opened the sessions on December 2, giv- 
ing a sincere welcome to the out-of- 
town members. He was followed by ad- 
dresses from First Vice-President E. J. 
Bond, Jr., and Third Vice-President 
Richard H. Thompson. Mr. Thompson 
stressed the importance of safety work 
in connection with the production of 

business. 

Several other speakers from the home 
office and inspectors from the field were 
on the program, among them being W. 
H. Beck; D. L. Marshall, Philadelphia; 
John Hanks, Jr., Memphis; H. K. Park- 
er, Boston; J. P. Floerchinger, St. Louis; 
N. K. Howard, and Alex. MacCallum. 
One of the talks given on the second 
day of the convention was “The Effect 
of Safety Literature on Accident Pre- 
vention,” by A. H. Owens, Oklahoma 
City. The closing session was addressed 
by Dr. George W. King, publicity divi- 
sion, on “Altruism in Business.” 

On Friday evening, December 4, the 
engineers were the guests of the Safety 
Engineers’ Club of Baltimore, when an 
address was delivered by Dr. R. W. 
Locher on “The Importance of Physical 
Examinations of Employes in Industrial 
Plants.” 





2,800 YELLOW CABS INSURED 

In compliance with State law, the 
Chicago Yellow Cab Company has taken 
out $2,500 liability insurance on each of 
its 2,200 cabs. This law requires either 
insurance or bond of $2,500 to protect 
the public. 


Inquiry into Surety Stock Sale 

Asked by Superintendent Hyde 

Charging the amount paid as 
inadequate and unconscionable,” ee 
intendent of Insurance Ben C. Hyde i 
Missouri has asked for authority to em- 
ploy counsel to make a thorough in- 
vestigation of the sale of 2,475 shares 
of the 2,500 shares of capital stock of 
the Equitable Surety to I. Newton Spier, 
New York attorney. Attorney Spier 
paid $1,000 for this stock to Harry Ham, 
receiver of the New England Equitable 
in whose custody the stock was _ held. 
Mr. Hyde charges that the sale was 
made without notice to him and that the 
stock is now worth $100,000. Ben L. 
Shifrin, attorney, representing Mr. Spier, 
opposes Superintendent Hyde’s petition, 
saying that the stock sale was approved 
by the Massachusetts court having juris- 
diction over the New England Equitable 
receivership. Circuit Judge Hamilton of 
St. Louis has taken the case under ad- 
visement. 


“grossly 








Gets Out Ninth Edition 

The ninth edition of Digest of Work- 
men’s Compensation Laws in the United 
States and its territories with amend- 
ments has just been published by the 
Workmen’s Compensation Publicity Bu- 
reau. It contains the digest of the 
various state and territorial compensa- 
tion laws, as well as a summary of work- 
men’s compensation legislation in 1924 
and 1925. Its editor is F. Robertson 
Jones, who has handled all previous 
editions. 


TO WRITE DEALERS’ FORM 


The Federal Surety announces that it 
is prepared to write automobile insur- 
ance for dealers where the majority of 
the cars are new and are written under 
form A or form AA, Dealers’ Open 
Policy, with certificates issued there- 
under. 


JOINS STANDARD ACCIDENT 





Earl Now Assistant to Manager R. V. 
Goodwin; Goettinger Succeeds Him 
in Maryland Casualty 

Earl, formerly assistant to the 
underwriter at the New York of- 

of the Maryland Casualty, is 

located with the Standard 
its John Street office as assistant to 

Manager R. V. Goodwin. Mr. Earl 

joined the Maryland Casualty soon after 

his graduation from East Orange High 

School in 1918 and worked his way up- 

wards through the rating, compensation 

and liability divisions until he was made 
chief assistant to the managing under- 
writer four years ago. 

His post in the Maryland Casualty 
office is filled by Felix Goettinger, who 
has been with the company for the past 
five years. Mr. Goettinger has spent 
most of this time in the rating depart- 


ment and is well qualified to assume his 
new duties. 


John 
chief 
fice now 
Accident in 


Auto Liability Cuous Law 
Urged by Jersey Grand Jury 


As its last official act the September 
Grand Jury of Jersey City gave a pre- 
sentment to Judge E. F. Kinkead last 
week urging the establishment of com- 
pulsory automobile liability insurance 
with the request that it be given to the 
Legislature. 


STANDARD ACCIDENT DANCE 
Over 200 employes and friends attend- 
ed the annual dance given by the New 


York offices of the Standard Accident 
Tuesday night at the Hotel Bossert, 
Brooklyn, N. Y. The official family on 


hand to 
Paul W. 
F. Hord, 


Goodwin. 


enjoy the festivities included 
Bowen, A. J. Crockett, Eugene 
Rexford Crewe, and Richard V. 
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Accident, Automobile 


Collision. 


Burglary. 
tractors’ Liability, Credit. 


tor Liability, Elevator 


Breakage. 
Fly-wheel Breakage. 
General Liability, 


Golf and 


Health, Hold-Up. 

Landlords’ Liability, Larceny. 
Manufacturers’ _Liability, 
Liability. 


Plate Glass, Public Liability. 
Salary, Steam Boiler. 


Teams Liability, Teams 
Damage, Theatre, Theft. 


Use and Occupancy. 
Workmen’s Compensation. 
Workmen’s Collective. 








The LONDON urites: 


Liability, 
mobile Property Damage, Automobile 


Contractors’ Contingent Liability, Con- 


trical Machine Breakage, Eleva- 
Electr ac’ ry *.. “ 
Damage, Employers’ Liability, Engine 


Group Accident and Sickness. 


Marine 


Owners’ Liability, Owners’ Construction 
Liability. 


Property 
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55 Fifth Ave., New York 


P. Beresford, U. S. Mgr., Phoenix Assurance Co., 
D. R. Forgan, Vice Chairman, National Bank of Republic - - - 
Fred L. Gray, of Fred L. Gray Co., 
W. C. Potter, President, Guaranty Trust Company of New York - 
Geo. D. Webb, of Conkling, Price & Webb, Gen. Agents - - - 


In some way many companies fall short of either the agent’s require- 
ments or his expectations, but— 


You never hear a “LONDON?” agent say that about his company and, 
what is more you never hear a real, honest agent, representing a competing 
company say it either, because— 


The “LONDON?” is the best all-around casualty company in America 
and the records prove it. 


No Double Headers—We Do Not Compete With Our Own Agents. 


LONDON GUARANTEE & ACCIDENT 


COMPANY, LTD. 


UNITED STATES BOARD 
F. W. LAWSON—Chairman 


Ltd., of London - 


Gen. Agents - - - 4 
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C. M. BERGER 
United States Manager 
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Chicago 
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General of Canada 


Attacked on Rates 


DISCRIMINATION IS CHARGED 


Ontario Insurance Superintendent Must 
Remove Discrepancies on Certain 
Cars in Hamilton 


R. Leighton Foster, superintendent of 
Canada, has ruled 
casualty 


Accident 


insurance of 
that the 
rates charged by 


Ontario, 


automobile fire and 


the General 


Assurance Company of Canada, on 
Chevrolet and McLaughlin cars in the 
City of Hamilton have been discrimina- 


tory and that the company shall refund 
to all policyholders amounts of premium 
paid in excess of a scale which the super- 
intendent fixes as just. 

Complaints were made to the insur- 
ance department of Ontario in October 
that the Canada 
ing in accordance with the 
method, 


General of was insur- 
“bargain and 
sale” which was to allow lower 
insisted 
did not 
charged higher 
Superintendent 
261 and 262 of the On- 
laws permit the super- 
remove discrimination by 
decreasing the higher rate to the level 
of the lower rate, unless it shall appear 
that an increase is justifiable. 
Must Remove Discrimination 

On December 2 at 
tendent loster issued 
General Accident of 
irom which follow: 

1. That the General Accident 
ance Company of Canada 
said discrimimation — by 
premiums charged for 
automobile insurance covering the in- 
dicated classes on Chevrolet and‘ Me- 
Laughlin private passenger automobiles 
in the City of Hamilton; and by refund- 
ing to all owners of such insured Chev 
rolet and McLaughlin private passenger 
automobiles located in the City of Ham- 


rates to those assureds who 


upon reduction. Those who 


demand rate cuts were 
according to 
Foster. Sections 
tario insurance 


intendent to 


rates, 


Toronto Superin- 
his order to the 
Canada, extracts 


Assur- 
remove the 

reducing the 
all contracts of 


ilton, according to the records of the 
Company at the 3lst day of October, 
1925, the amount of premium charged 
on each of the said contracts in excess 
of the said rates. 

That the General Accident Assur- 
ance Company of Canada be and are 
hereby prohibited from charging any 
rate of premium for the insurance of 


such Chevrolet and McLaughlin private 
passenger automobiles within the City 
of Hamilton, greater than the rates set 
out in paragraph 1 of this Order, until 
such time as the said Company shall 
have filed with the Superintendent a 
new schedule, of rates of uniform ap- 
plication to all risks in the City of Hamil- 
ton. 

3. That 


ance 


Assur- 
not re- 


Accident 
Canada shall 


the General 
Company at 


move the said discrimination in such 
new schedule of rates by fixing rates 
for such Chevrolet and McLaughlin 


private passenger automobiles in the 
City of Hamilton, in excess of the rates 
set out in paragraph 1 of this Order, 
unless it be made to appear to the sat- 
isfaction of the Superintendent that such 
increase is justifiable. 

4. That the said General Accident As- 
surance Company of, Canada submit to 
the Superintendent within five days of 
the effective date of this Order, satis- 
factory evidence of the payment of the 
refunds of premium ordered to be made 
by paragraph 1 of this Order and of 
compliance with paragraphs 2 and 3 of 


this Order. 

5. This Order shall take effect thirty 
days from the day of its date. 

These orders affect fire, theft, colli- 
sion, public liability and property dam- 
age rates. 

P. W. Sitterly, leading accident and 
health producer in Utica, N. Y., has 
built up his business largely on the 


straight canvass plan. 


Labor Legislators to 
Study Accident Problem 


MEET IN N. Y. DECEMBER 28-30 


Unemployment Seca, Industrial 
Waste and Coal Question Also 
To Be Discussed 





Members of the American Association 


for Labor Legislation and its allied or- 


ganizations will attend the nineteenth 
annual meeting, running from Decem- 
ber 28 to December 30. Due to the 


alarming increase of industrial accidents 
in the past year and the urgent need for 
new to check them, the entire 
morning session on December 30 will be 
devoted to this purpose. It will be held 
jointly the American Statistical 
Association with the following line-up of 
speakers: “The by 
Leonard W. New 
York Department of Labor, who has 
been giving close attention to the in- 
dustrial accident experience in New York 
State; “Progress in Accident Preven- 
tion,” by Lewis A. DeBlois, manager, 
safety and compensation division, EF. [. 
DuPont De Nemours & Co., who is a 
writer on accident prevention subjects 
as well as past president of the National 
Safety Council; “What Factors Offer 
Most Promise in Organizing for Future 
Accident Prevention,” by R. H. Lans- 
burgh, secretary of labor and industry, 
Pennsylvania. One of the leaders in the 
informal discussion following this ses- 
sion is J.ouis I. Dublin, social statistician, 
Metropolitan Life. 

Among other problems is the question 
of unemployment insurance to be dis- 
cussed at the afternoon session on De- 
cember 29 by Leo Wolman, of the New 
School of Social Research. Mr. Wol- 
man’s topic is “English Experience with, 
Unemployment Insurance,” having re- 
cently returned from a first-hand study 
of the operation of unemployment in- 
surance in England. The morning ses- 
sion on that date will be devoted to 
“Industrial Waste and Social Welfare” 
with subdivisions on the coal problems, 
the channels of waste and the engineers’ 
viewpoint. 


methods 


with 


Accident 
Hatch, 


Record,” 
statistician, 


LONG BEACH AGENCY 
Long Beach Agency, Ine., Long 
Beach, general insurance, has been 
chartered at Albany with $10,000 capital. 
R. P. Russakow, Brooklyn; A. B. Green- 


berg, Riverside Drive, New York City, 
and Charlotte  Pickerell, Huntington 
Station, L. I., are directors and sub- 


scribers. 


a 





BUSINESS-BUILDERS 





Compensation, 





BOSTON 
Paid-In Capital $2,000,000 





Fidelity and Surety Bonds, Liability Workmen’s 

Automobile, 

Burglary and Plate Glass INSURANCE 
—— APPRECIATE THE CO-OPERATION OF THE —— 


Massachusetts Bonding and Insurance Company 


eet 


DEVELOPING 





Accident, Health, 


T. J. FALVEY, President 
Write For Territory 








Beha Gets Views on 
Banker’s Blanket Bonds 


CENTERS ON 10% LIMITATION 


Companies Felt That No Law Violation 
Exists Since Probability of Big 
Loss Remote 


rather indefinite limits of 
8 of the bank- 
er’s blanket bond, a conference 


the 
under form No. 


Due to 
liability 
was held 
last week at the offices of Superintendent 
James A. Beha, attended 
representatives of surety companies 
qualified to write these bonds and other 
The run- 
ning along very general lines, 


of Insurance 
by 


discussion, 
centered 
upon the question of possible violation of 
the legal limit of 10 per cent of capital 
On this 
phase of the situation it was emphasized 
that of the 
retroactive restoration clause a combina- 


interested parties. 


and surplus under this form. 


becaue so-called automatic 
nation of losses might occur under the 
bond which would result in a liability in 
excess of the 10 per cent limit. A wide 
divergence of views was evidenced, the 
conferences at times becoming quite 
lively. 

It was pointed out that as the form 
in question provided that no payments 
shall reduce the company’s total limit 
of liability under the bond, the company 
might be subjected toa number of losses 
under the various hazards covered, each 
for the total penalty of the bond with- 
out reducing the company’s future li- 
ability and that the aggregate of these 
losses might reach a sum in excess of 
the 10 per cent limit fixed in the law, 
the contention being ghat,in the partic- 
ular form a large number of specific 
hazards were covered and numerous 
losses might occur simultaneously, all 
being repeated indefinitely. 

It was contended that 


the form in 









cmnir ¥ GS 
Seer CASUALTY yy we 


FIDE 


ew Onues> 
CASH CAPITAL 
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Union Indemnity 


Accident, Health, Burglary 
Automobile, Liability, Plate Glass 


Workmen’s Compensation Insurance 


XECUTIVE OFFICES: 
i DEMNITY BLDG. 
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Company 
LITY and SURETY BONDS 


caeres DEPARTMENT: 
100 MAIDEN LANE 
ORLEANS NEW YORK 








W. E. Small, President 


Georgia 


Atlanta, Ga. 





Surplus and Reserves as to Policy Holders Over $3,000,000 


Casualty Company 


AN AMERICAN COMPANY 


FE. P. Amerine, Vice President 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen’s 
Compensation 








question might induce underinsurance, 
but on the other hand, that the Towner 
Rating Bureau charged 10 per cent in- 
creased premium because of the increase 
in loss possibility. The contention of any 
law violation was refuted by some of 
the company representatives on _ the 
ground that the banker’s blanket bond 
consisted of a consolidation of three 
primate covers of groups of hazards 
and that they were in reality separate 
risks. Also chat the premium had been 
proportionately loaded. 

As the meeting drew to a close, Super- 
intendent Beha polled the companies for 
their views as to whether any law viola- 
tion existed and the majority of opinion 


was that the probability of excessive 
loss was remote. Since the contract 
combined several forms of risks there 


did not seem to be any violation of the 
legal limitation. Further consideration 
will be given to the views expressed and 
the Department will give out its decision 
later. 





CASUALTY AGENTS IN LINE 


Endorse Wholesale Automobile Insur- 
ance Stand of Moffatt-Gardner-De 
Van Committee 
An executive session of the National 
Association of Casualty & Surety Agents 
was held last Thursday at the Hotel 
Astor at which it was decided to en- 
dorse the position taken on wholesale in- 
surance by the National Association of 
Insurance Agents. This opinion, a result 
of a special investigation by a commit- 
tee consisting of Past-President T. C. 
Moffatt, Vice-President Frank L. Gard- 
ner of Poughkeepsie, and R. P. De Van 
of Charleston, W. Va., indicated that a 
general survey of the entire automobile 
business was necessary by casualty and 

fire companies working in concert. 

This investigation was summarized by 
THe EAsTeRN UNDERWRITER a few weeks 
ago, the view being that while rates may 
be scientifically arrived at they are on 
too high a level to attract additional car! 
owners. The rates had the tendency to 
invite compulsory and wholesale insur- 
ance measures because of this high level 
as well as the lack of general insurance 
coverage. Where there is no common 
insurable interest. such as the respons- 
ibility of an employing concern in the 
operation of cars in fleets, a group rate 
is unwarranted. A mere group of in- 
dividuals should not be encouraged to 
enter under one policy without a com- 
mon insurable iuterest. Installment of 
deferred payment of insurance charges 
may remove the resistance to and popu- 
larize the purchase of liability insurance, 
The careful driver should have some 
recognition in his rate which will also 
tend to popularize casualty insurance, 
The method of writing collision insur-+ 
ance should be entirely revised. 

Following this meeting, the casualty 
agents present were joined at luncheon 
by Frank L. Gardner, chairman, exec- 
utive committee of the National Associ 
ation of Insurance Agents, and Thomas 
C. Moffatt, past-president of the Asso- 
ciation. 





EAGLE INDEMNITY CHANGE 

Hotchkiss-Sparlin Company has beet 
appointed general agents for the Eagle¢ 
Indemnity in Rochester, New York. It 
offices are located at 1228 Granite Build 
ing. 
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“INDEPENDENCE” 
and thee AUTOMOBILE INDUSTRY 


. 
In the W ills Sainte Claire Factor y 














“Ask The Man Who 
Owns One” if you want to 
know what he thinks of his 
Packard car and his In- 
dependence policy. 





The flight of ‘‘The Grey 
Goose” to automobileprom- 
inence has its counterpart 
in the rise of the Inde- 
pendence Companies to in- 
surance prominence. 













The Auburn Factory 
Wherever automobiles are known, Auburn 8-88’s and 6-66’s will be found. 














The Independence Companies are proud of their part in protecting from 
loss, due to many forms of hazard, some of the leading automobile 
manufacturers of America. Factory views of three of these important 
clients are here shown. 


THE INDEPENDENCE COMPANIES 


Home Offices — PHILADELPHIA 
CHARLES H. HOLLAND, President 


Casualty Insurance * Surety Bonds 
Fire Insurance 


These Companies maintain Human Relations with their Agents, Brokers and Policy holders 














1a iP. 
Ab ELF Les LDPE SLRS, , 














December 11, 1925 




















MEASURES OF SERVICE 


NEW YORK LIFE INSURANCE COMPANY 





Home Office Organization and Personnel 





So GREAT A BUSINESS as that of the New York Life Insurance Company 
requires for successful management System and Experienced Managers. 


The Company’s Home Office work is divided into seventeen Departments, twenty 
separate Divisions, three Committees ranking as divisions, and other departmental 
divisions and sections. 








The Departme: ‘s are: The separate Divisions are: 
Actuarial Selection and Rating Briefs Letter (Incoming) 
Agency Supply Card Records Loans 
Auditor’s Treasury Changes Loan Securities 
Cashier’s Municipal Bond Claims Acct. and Stat. Mail (Outgoing) 
Comptrollers’ Trust Agreements Death Loss Policy Payments 
Executive Law (Investments) Files Premium Colle-tion 
Inspection Law (Insurance) Employees’ Welfare Surrender Value 
Medical Classification Committee Ingex Translation 
Printing Disability Claims Inquiry Photo Bureau 
Real Estate and Committee Issues Information Bureau 


Mortgage Loans Insurance Committee 


The business of the Company is under the management of a Board of Directors elected by the 
policy-holders. There are five Standing Committees of the Board which direct and supervise the 
work through the Officers whom they elect. 


No one may obligate the Company in any way nor disburse its funds without the authority of 
the Board or some of its Committees, and this auth ority must be a matter of record. Frequent re- 
ports are required to be made by various Officers to the Committees which direct and supervise their 
work. 


The personnel of the Home Office consists of nine Executive Officers, elected by the Board of 
Directors; 33 Junior Officers and 49 Deputies, supervisors, superintendents, etc., who are appointed 
by the President with the approval of the Board; and about 2,400 other employees. 


Nearly everyone who is intrusted with authority and the direction of others has been long in the 
employ of the Company, has learned its methods and caught its spirit of service. 


Of the nine Executive Officers the youngest in service has served 22 years, the oldest in service 
has served 55 years, and the average service is 36 years. 


Of the Junior Officers the longest service is 50 years, the shortest is 13 years and the average is 
30 years. 


Of the 49 other subordinate officers the average length of service is 32 years. 





Can a Company thus organized, officered and managed serve you in any way? 





NOT A COMMODITY—BUT A SERVICE 
DARWIN P. KINGSLEY, President 























